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Philadelphia Life Insurance Company 


TWENTY-THIRD ANNUAL 


REPORT TO THE INSURANCE DEPARTMENT OF THE STATE 


OF PENNSYLVANIA 


Balance Sheet 
December 31, 1928 


ASSETS 
Investments in Municipal and General 
$1,685,245 .51 
Mortgages on Real Estate, First Lien. 6,902,700.00 


Deposited in Banks and Trust Com- 
panies at interest, and Cash on Hand 
at Home Office 

Loans to Policyholders 

Premium Notes on Policies in Force. . . 

Net Due and Deferred Premiums and 
Miscellaneous Assets 

Interest Accrued 

Real Estate 


323,744.49 
2,478,187. 03 
95,040.89 


138,676.79 
247,423 . 00 
650,000. 00 





$12,521,017.71 





LIABILITIES 


Policyholders’ Reserves Required by 

Law, Set Aside to Meet Insurance 

Obligations, Including Annuity, To- 

tal Disability and Double Indemnity 

Sg, nr 
Claims in Process of Adjustment..... 124,891.20 
Dividends to the Credit of Policyhold- 

400,136.00 
72,729.86 
47,952.94 
21,221.00 

*560,320. 00 
*370,998 . 55 


Premiums and Interest Paid in Advance ~ 
Taxes Accrued 

Miscellaneous Liabilities............. 
Capital Stock 

Surplus 





$12,521,017.71 


*During the month of January, 1929, the sale of additional capital stock authorized by the stockholders 
was consummated, thereby increasing the capital stock to $700,000 and adding $279,360 to surplus. 


CLIFTON MALONEY, President 


FRANK G. COMBES, Secretary and Treasurer 

















Security Mutual Casualty Co. 
Cash Assets $9,902,640 Cash Surplus $2,710,000 
Financially Sound 


Economically Operated 


The largest carrier in 
the United States of 


Treaty Reinsurance and Catastrophe 
Excess Insurance on Workmens Compen- 
sation and/or Employers Liability 
All Forms of Public Liability, including 
Automobile and other Casualty Lines 


Fundamentally Right 


Inquiries Invited 


HENRY W. IVES & CO. 


United States Underwriting Managers 
75 FULTON ST., N. Y. Telephone Beekman 6727 


FACULTATIVE FACILITIES ON ACCIDENT & HEALTH 
BURGLARY, FIDELITY & SURETY 











1928 


CONVENTION 
BOOK 
NOW READY FOR DISTRIBUTION 


An invaluable book to all Life Insurance Sales- 
men, Managers, General Agents and Field Men. 


YEAR 


The Convention Year Book contains the best of the 
sales talks and addresses of leaders in the business given by 
them at national! and local insurance meetings, conventions 
and sales congresses during the year 1928. This book pre- 
serves in permanent form the best thought of the business 
on life insurance and life insurance salesmanship. 


Among those who help to make this book valuable are: 
Prof. S. S. Huebner, M. A. Linton, Martin L. Davey, 
Stephen S. Wise, Frank Pennell, Joseph G. Keon, Hugh D. 
Hart, R. E. Spaulding, Milton A. Woodward, Claris Adams 
and a score of others equally prominent. 


Many an agent has paid much and traveled many miles 
to hear a few of these talks. Here you have the best from 
all over the country and indexed for ready reference for 
only $3.00 a copy, plus postage. 


Send Your Order to 


THE INSURANCE FIELD CO. 
P. O. Box 617 Louisville, Ky. 
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FE OED 


TRIBUTES TO E. A. WOODS 


Booklet Issued in Behalf of Founda- 
tion 


SERVICE TO LIFE INSURANCE SHOWN 


John A. Stevenson and Solomon S. Hueb- 
ner Write of Former Associate and 
Friend 


The work of collecting a $100,000 endow- 
ment for the American College of Life Under- 
writers, to be known as the Edward A. Woods 
Foundation, has been given fresh impetus by 
the publication of a booklet entitled “The 
Edward A. Woods Foundation for the Amer- 
ican College of Life Underwriters.” 

The booklet contains four articles all con- 
cerning the work of the late Mr. Woods, one 
being signed by John A. Stevenson, home of- 
fice general agent of the Penn Mutual Life 
Insurance Company, Philadelphia, and another 
by Dr. S. S. Huebner, dean of the college and 
of the Wharton School of Finance at the Uni- 
versity of Pennsylvania. 

The Edward A. Woods Foundation was 
started by the National Association of Life 
Underwriters, and at its annual convention last 
fall, and subsequently, a very substantial por- 
tion of the desired fund was subscribed. Mr. 
Woods was one of the founders and the first 
president of the college, which is regarded by 
many as the culminating achievement in a long 
career of service to the life insurance selling 
profession. 

As manager at Pittsburgh of the Equitable 
Life Assurance Society, Mr. Woods was for 
many years a leading producer of new life in- 
surance, but it was his contributions to the pro- 
fession as a whole which earned for him last- 
ing fame. Mr. Stevenson says of him, “Ed- 
ward A. Woods was a militant evangelist. He 
expended almost unlimited amounts of money 
and energy in amassing facts to support the 
cause which he championed. The extent of 
his research was almost beyond human com- 
prehension.” He concludes his tribute by say- 
ing, “Mr., Wood's life and accomplishments 
represent one of the most glorious structures 
ever erected. The work of the architect is 
finished and there has been no lack of public 
recognition. It remains for us to study the 
completed whole and we must acknowledge 
ourselves lacking in appreciative ability if we 
fail to see the beauty and strength of the struc- 
ture; lacking in the technique of our art if we 
cannot take lessons from the work of the master 
hand.” 

A second article in the booklet indicates the 
close relationship between the tremendous 
growth of life insurance in recent years and 


(Concluded on page 6) 


NORTHWEST MEETING 
POORLY ATTENDED 


Usual Co-operation of Company Man- 
agers Not Evident This Year 


PRESIDENT 0. E. GREEN’S ADDRESS 


Change of Meeting Date and Possible Ad- 
mission of Casualty Men Suggested 

Cuicaco, Int., Feb. 19—An atmosphere of 
futility enshrouded the Fire Underwriters As- 
sociation of the Northwest as it opened its 
fifty-seventh annual convention here on Tues- 
day. The attendance was small as compared 
with previous years, and there was but very 
little co-operation on the part of the company 
managers who in the past had held conferences 
of their field men simultaneously with associa- 
tion meetings, thus increasing its attendance. 

It was apparent that something heroic must 
be done to prolong the life of the association 
much longer. As the meeting opened those 
present, most of them men who have grown 
gray in the service of the institution of fire in- 
surance, looked back upon a record of achieve- 
ment and progress not equaled by any other 
similar organization, but the question was evi- 
dent, “Has the association fulfilled its mission, 
should it be continued?” 

That President O. E. Green of Indianapolis 
was cognizant of the condition was indicated in 
his annual address when he suggested that the 
annual meeting date be changed to the first 
Tuesday after the first Monday of March, thus 
moving the meeting date from the cold winter 
month of February and placing it early in the 
spring. 

It has been suggested several times that the 
association admit new blood to its membership 
by admitting casualty men, but President Green 
expressed opposition to this change, declaring, 
however, that the matter should be submitted 
to the entire membership by mail ballot so that 
a fair expression of opinion could be obtained. 

Mr. Green also upheld the cause of the “Old 
Timers” in the business as instruments for pub- 
lic relations by declaring that the old timers 
of a State who know every member of the 
legislature and others of importance in the 
business world could do more to mold public 
opinion than some one sent out from the large 
cities. 

He also took a rap at the companies who 
print comparative figures in their annual finan- 
cial reports to show the increases in capital 
and surplus. He pointed out that the com- 
pany’s statement is of value to both agent and 
company Officials but that the comparative fig- 
ures often suggest financial progress not under- 
stood by the public. 

He pointed out that much of the increases 


(Concluded on page 21) 
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AGAINST EXPERIENCE 
RATING TAXATION 





Virginia Commission Holds System 
Unwise for Assessments 


COMPENSATION SELF-INSURERS 
INVOLVED 


Opinion States That Proper Surplus 
Should First Be Accumulated 

Ricomonp, Va., February 18—The Vir- 
ginia State Industrial Commission has decided 
against the experience rating system of taxa- 
tion which some of the largest corporations in 
the State asked to be applied to self-insurers 
under the workmen’s compensation act. In an 
opinion handed down and concurred in by all 
the commissioners (Bollings H. Handy, 
Charles G. Kizer and Parke P. Deans) they 
held that “it is unwise at the present time to 
apply experience rating, either in full or in 
part, in the assessment of the tax on the self- 
insurers.” 

Several hundred of the largest employers of 
labor in the State are affected by the decision. 
Included in this list of employers are State 
agencies, counties and cities, and nearly all the 
big corporations. 

The opinion means that, for the present at 
least, the commission will continue to apply the 
customary base rate in the assessment of taxes 
on self-insuring employers. 

The question at issue, as stated by the com- 
mission, was “whether or not the commission 
should apply experience rating in assessing the 
tax which supports this department against 
the payrolls of self-insurers.” 

The opinion first recites the facts regarding 
the hearing on this question held February 5 
and then concludes: 

After careful consideration of the various 
aspects of the question, the commission has con- 
cluded that it is unwise at the present time to 
apply experience rating, either in full or in 
part, in the assessment of the tax on self-in- 
surers. The self-insurers, as will appear by 
the report of the morning of February 5, are 
by no means wise or proper for experience 
rating to be applied at this time. 

The commission cannot but feel that until 
a proper surplus is accumulated in the fund, 
it is most unwise to tamper with it. The ap- 
plication of insurance rating to the self-insurers 
is a thing which should be more carefully con- 
sidered before being done. The whole ques- 
tion is so new that the commission feels that 
it has not been possible up to the present time 
to make a proper study of it in its various 
aspects. Should self-insurance rating be put 
into effect, the indications seem to be that such 
a reduction in the return under this tax would 
be made as to practically wipe out any surplus 
from year to year, and would yield an amount 
only little more than sufficient to pay the actual 
operating expenses of the commission. 

The law authorizing the commission to ap- 

(Concluded on page 29) 
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HIS is a story that doesn’t really belong 
in an insurance journal. For this, be it 
known, is a love story. 

It really begins three years ago when Henry 
S. Ritter, official of a Philadelphia bank, took 
out a policy against matrimony. If he was still 
single when he reached the age of 50, he was 
to receive the face value, which was consid- 
erable. If he married before that time—the 
company paid. His ambition, you see, was to 
go on a long cruise. And he figured that matri- 
mony would spoil that cruise. 

And then he met Eleanor Gillespie—and he 
immediately canceled his non-marriage policy. 
In addition, he has renounced all claim to the 
policy. In June, the month of brides, Ritter 
and Miss Gillespie will be married. 

And an insurance company, the name with- 
held by Ritter, will save an amount, which Rit- 
ter admits was “substantial.” 

So, while this story really doesn’t belong in 
an insurance journal, still, here it is. For 
whoever heard of anyone betting against little 
Dan Cupid? And who ever heard of a non- 
marriage policy? It is a new wrinkle in the 
wide and varied field of insurance and we re- 
, gret that we can’t quote the rate for this fact, 
too, Ritter held secret. 

* * * 
J UST as proof that machine work has not 
entirely displaced the hand, we are in- 
formed that the New England Mutual Life In- 
surance Company of Boston files annually with 
the insurance department a handwritten state- 
ment which closely resembles an engraved 

document. Bn 

N the Agency Bulletin of the Union Cen- 

tral Life Insurance Company appears an ar- 
ticle signed by Benedict Hatmaker, of Schenec- 
tady, N. Y., which tells of one of his policy- 
holders who is a grandfather at age 35. The 
policyholder was born March 31, 1889, his 
daughter April 12, 1907, and her daughter 
March 8, 1925. Actually therefore he lacked 
23 days of being 35 years of age when he be- 
came a grandfather. Mr. Hatmaker calculates 
that, on the basis of the above record the pol- 
icyholder will be a great-grandfather at 54, 
and a great-great grandfather at 72. “And,” 
soliloquizes the author, “of course, he might 
live to be 90.” In which case he would prob- 
ably present the proceeds of his matured policy 
to his great-great-great granddaughter as a 
natal gift and we think he ought to, by that 
time, get a letter from the then President of the 
United States. pe 
T the meeting of the Board of the Fidelity 
Union Trust Company, Newark, N. J., 
Leslie G. McDouall was elected associate trust 
officer, 2 new Official position created at the 
same meeting by amendment of the company 
by-laws. Mr. McDouall is a member of the 


insurance trust committee of the American 
Bankers Association, having held this position 
since the formation of the committee. 
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r HE other day I was chatting with Kenneth 
Spencer, vice-president of the Globe In- 
demnity Company in Newark, and the talk 
drifted around to the possibilities of aviation 
and their bearing on the future of insurance. 
Also, quite naturally, we discussed some of the 
achievements of aviation in its early days and 
agreed on the courage of this or that aeronaut 
as manifested in the flights of men _ like 
Beechey, Glenn Curtis and others. Much to 
my surprise, I learned that Mr. Spencer had 
made his first aeroplane flight in 1910 at St. 
Louis while he was representing two news- 
papers and was living in a tent on the field 
then used as an aerodrome in that city during 
the exposition days of the aircraft industry. 
Most of the machines used were of the “box 
crate” type and there also were balloons in 
service. It was Mr. Spencer’s job at that time 
to report on the day-by-day aviation events and 
as a consequence he was thrown into constant 
contact with the pilots of those days. Inas- 
much as I did not make my own first flight un- 
til 1917, I appreciate the nerve of a man who 
could hop into a ’plane of the vintage of 1910, 
even as a passenger. 
x * * 

Y friend Harold R. Cronin is a pretty 

busy boy just now. He’s in the process 
of putting the Concord Casualty and Surety 
Company of New York on its feet so as to be 
ready to start business within the next month 
or so. Harold organized the Concord Cas- 
ualty and Surety with $1,000,000 capital and 
$1,500,000, getting it into shape a few weeks 
ago. He has a very strong board of directors 
and it surrounding himself with a group of men 
who are out for cautious yet progressive ad- 
vancement rather than for any such thing as 
quick stock profits. There has been no public 
offering of the company’s stock. Harold is a 
two-fisted Irishman who knows the game and 
plays it on the square. 

x* * * 


LAS for the glory that was Greece! The 
4% good old pre-Volstead days are evidently 
far in the dim and distant past. So dim and dis- 
tant that I find my estimable contemporary Big 
Bill, of the Eastern Underwriter, writing about 
the anti-hard-drink proclivities of officials at a 
luncheon in Canada and saying: “The waiter 
came around (to one of the officers) and I sat 
up and took notice when he gave his order: 
‘Please bring me a half and half.’ He was 
ordering a brandy and soda or a Haig & Haig 
with White Rock was the thought that flashed 
through my mind.” Well, that thought would 
not have flashed through my mind, because 
when I was a little boy just old enough to 
visit Kennedy’s and Maxim’s and Reisenweber’s 
along the Street of Sin, a “half and half” 
meant half stout and half beer and nothin’ else. 
Ah woe is me! Times do be changing and 
even the meaning of glad rallying cries is for- 
gotten. 
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ELIEVING with Hugh Lewis, general 

manager of the Liverpool and London and 
Globe Insurance Company, that the main driv- 
ing force behind American prosperity is “a 
compelling eagerness for personal betterment,” 
I resolved to take inventory of my character by 
means of a book called “Myself to Myself,” by 
Joseph L. Bowles, Jr. It consists of a series 
of charts on which you record your daily con- 
duct and, as the author’s preface has it, “by 
systematically maintaining your record for the 
first month you can calculate your abilities and 
deficiencies with mathematical precision. This 
is the big task that confronts you!” 


*x* * * 


BIG task, indeed! Here I am trying to 
score my average for the first day and, 
lining up my positive, or desirable actions, 
against my negative, or undesirable actions, in 
a sort of algebraic equation, I find that with the 
utmost mathematical precision they cancel out 
to zero. For example, I am able to place a 
check along side the positive “did I increase 
my will power” because I forced myself to un- 
dergo an ice cold shower on this frosty morn- 
ing, but running down the list of negative quali- 
ties I find I must take a black mark under 
“have I been irritable” because in my hurry to 
leap out of the bath I cracked my head on the 
cold water tap and didn’t recover from it all 
day. On my very next move I scored a point 
under “did I exhibit neat personal appearance” 
but alas, I achieved it by browbeating the laun- 
dryman into making an early call with the re- 
sult that I lose out on negative number 15 which 
is “have I been overbearing-” Coming down- 
town on the subway I thought I raised my 
average a couple of points because I got into 
the car by virtue of the following positive 
qualities: (a) force, and (b) perseverance; 
but what doth it profit me for, by the same 
token, have I not been (1) combative, and (2) 
depressed ? 
x *k x 
HINGS go from bad to worse because as 
I am spewed out of the kiosk and into the 
street, along with hundreds of other indis- 
tinguishable wage slaves, a great captain of 
finance, coasting to Wall Street in his luxuri- 
ous motor, nearly bounces me into oblivion. The 
book is one up on me now because I must an- 
swer “yes” to “have I been envious” but quick 
as a flash I match it with an affirmative for 
“did I exhibit enthusiasm for my work,” else 
how can I, too, ever hope to coast leisurely to 
work in a luxurious motor? Well, it goes on 
like that all day until, observing that I have 
filled a column with this stuff, I figure ‘I win by 
a hair because I have undisputably “exhibited 
resourcefulness” which is positive. Eh, but 
what’s this—No. 26 Negative? Yes, obviously 
I wouldn’t have nerve enough to print such 
trash did I not “exhibit leniency towards my 
own shortcomings.” 











sday 


x to 
and, 
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BREAKERS AHEAD! 


Wwe 61 new casualty and surety 
companies licensed in 1928 and 34 
projected, it is easy to visualize the past 
year as one during which the public went 
“hog wild” over the idea of alleged insur- 
ance money-making. Of the 61 new com- 
panies of this class, 37 were organized on 
a stock basis and somebody, presumably, 
bought that stock. So far, so good. 

The confidence of the public in the 
formation of new casualty and surety 
companies obviously has its origin in the 
very fine records made by the old, estab- 
lished companies. The chronicle of in- 
surance performance in the past would, if 
considered alone, justify the public’s 
headlong eagerness to rush in where 
cautious underwriters fear to tread. Also, 
there undoubtedly is room in the business 
for new companies provided they start 
with a full knowledge of what is ahead 
in the way of plodding, not leaping, to 
achievement and provided that they are 
organized with insurance and not stock 
selling as their primary purpose and hold 
to that aim. 

There is, however, no doubt of the fact 
that 61 new casualty and surety com- 
panies include the proverbial “one too 
many.” Some of them must vanish, 
either by merger or via the liquidation 
route. What happens to stockholders 


and policyholders then? Obviously their 
confidence in insurance generally is under- 
mined. Therein lies the future danger to 
insurance as a whole as well as to par- 
ticular companies, 


There are “breakers 


ahead” on what is now the smooth sea of 
new company flotation. 





“RENDER TO CAESAR” 

+ everyone knows, the National 

Association of Life Underwriters 
has organized a militant “army” for its 
nationwide membership campaign which 
is now on. There are enough non-com- 
missioned and commissioned officers 
created to start a very respectable little 
war of accomplishment in the desired di- 
rection, 

While there is nothing new about the 
idea as a whole (several insuratice com- 
panies have, in the past, utilized the 
scheme in production drives) it is prob- 
ably a good way to instill the needed 
enthusiasm to win success. The Associa- 
tion's latest bulletin on the subject, headed 
“War Department” and signed “Adjutant 
General,” might, however, rap the sensi- 
tive toes of some of the boys in Washing- 
ton, D. C., who are jealous of their pre- 
rogatives, who set no little store by their 
titles and who insist on playing the soldier 
game without the unsolicited assistance of 
civil groups. After all, there is some- 
thing to be said for the government’s side 
of the case. The saber-rattlers in Wash- 
ington have only their red tape, stereo- 
typed forms and empty honors to amuse 
them during peace time, and it’s hardly 
“cricket” to steal their thunder. 

Another thing about the Association’s 
“War Department” activities is that 
there are a great many pacifist societies 
which may possibly resent what they 
might consider a means of keeping the 
“war idea” before the public. Nobody 
would worry much about that, but a lot 
of those same pacifists are prospective or 
present policyholders in life imsurance 
companies. Why turn banderillero and 
stick darts in the neck of a quiescent bull? 

While a spirit of levity is very likely 
the proper attitude to take toward all 
of the foregoing, it might be well serious- 
ly to bear in mind that Uncle Sam has a 
definite habit of resenting encroachments 
either on his power or his privileges. 





PEAKING before the annual meet- 

ing of the Fire Underwriters Asso- 
ciation of the Northwest, R. P. DeVan, 
president of the National Association of 
Insurance Agents, advanced a unique 
argument by which he suggested that the 
theory of the separation, as practiced in 
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the West, might well enough be applied to 
non-members of his organization. He 
pointed out that while the companies 
separate their agents as between company 
organizations, they do not look with like 
approval upon separation as between As- 
sociation and non-Association members. 
While Mr. DeVan did not directly sug- 
gest that he would expect the companies 
to do anything of the sort he did infer 
that the underlying principle should at 
least meet with their approval. Obviously 
it would be matter impossible of actual 
practice unless every single company 
agreed to it, and even then the difficulties 
would be very great. Mr. DeVan, how- 
ever, evidently wished to impart the 
thought that strong organization compa- 
nies could, quite properly, be more active 
in supporting the National Association 
and its ethics than they sometimes are. 
He brought forth evidence that such ac- 
tivity would be quite in line with their 
present theories of doing business. It is 
an interesting thought which will prob- 
ably develop considerable co;versation. 





Mellor & Allen Running Advanced School 
of Life Underwriting 

PHILADELPHIA, PENNA., February 18.—A 
School of Advanced Life Underwriting came 
into being this evening when the first of twenty 
lectures on the application of life insurance to 
estate problems was given by A. Ruston Allen. 

The school, which is being conducted by 
Mellor & Allen, Inc., Philadelphia managers 
of the Home Life of New York, is for men 
outside the agency and is designed “for the 
man who has some knowledge of life insurance 
but who is anxious to be thoroughly conver- 
sant with the recent developments in the busi- 
ness, particularly the co-ordination of the vari- 
ous factors in a man’s estate, by means of wills 
and trusts.” 

The lectures, which will be held every Mon- 
day evening, will be under the direction of 
Mr. Allen. 





Col. P. M. Millikin Promoted 
Colonel Paul M. Millikin, manager of the 
Cincinnati branch of the Fidelity and Deposit 
Company, Baltimore, has been made resident 
vice-president. At the same time, Frank J. 
Roelle, assistant manager at Cincinnati, has 
been made manager there. 





Death of John T. Burnett 

Boston, Mass., February 18.—In the death 
of John T. Burnett, which occurred suddenly 
in this city, the Massachusetts Bonding and 
Insurance Company loses not only an able sec- 
retary and treasurer who has been with the 
company for over 20 years, but an official whose 
affiliations were a very great asset in the busi- 
ness. 
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Tributes to E. A. Woods 
(Concluded from page 3) 


the accomplishments of Mr. Woods, especially 
stressing his developments of new markets and 
special uses. 

Dr. Huebner, in the opening paragraph of 
his tribute, says, “Mr. Edward A- Woods was 
the personification of all that is best in life un- 
derwriting. Throughout a friendship of 
twenty-five years, involving many educational 
contacts of the closest nature, I could not help 
but admire his ever active, creative and fruit- 
ful mind—always in the interest of life insur- 
ance and its underwriters. 

“No one recognized the necessity for a high 
educational equipment in the calling of life un- 
derwriting more than did Mr. Woods.” 

And in conclusion he says, “It is entirely 
fitting that the Edward A. Woods memorial 
endowment fund should have been created as 
the medium of financial support of the Amer- 
ican College of Life Underwriters. Mr. Woods 
while he lived devoted himself wholeheartedly 
to the cause of life underwriters. Now that 
he is dead, the tree that he planted continues 
to grow and bear fruit for us all. We should 
be willing to make our contribution to this fund, 
thus recognizing our obligation to his memory 
and helping to foster the work of insurance 
education that he held so dear.” 


Status of Indiana Bill to Legalize Ameri- 
can Men Table 

INDIANAPOLIS, IND., February 18.—A declara- 
tion by Senator William V. Doogs of Cannel- 
ton, Ind., that a “Powerful lobby” was work- 
ing against his insurance bill, which he con- 
tended would have Indiana persons carrying 
life insurance $450,000 annually, preceded ac- 
tion by the State Senate of the Indiana Gen- 
eral Assembly to keep alive the bill substitut- 
ing the American Men Table for the Experi- 
ence Table now being used for making rates. 
A majority of the insurance committee rec- 
ommended that the bill be killed. The minor- 
ity report for passage prevailed on a roll call 
by a vote of 25 to 22. 


Acacia Mutual’s Special Service Policy 

A new $1000-limit, non-medical policy form 
has been announced by William. Montgomery, 
president, Acacia Mutual Life Association of 
Washington, D. C. This policy is known as 
the “Acacia Special Service Policy” and em- 
bodies many new and outstanding features that 
make it most desirable from the standpoint of 
both the agent and prospect. 

Briefly analyzed, this new policy requires no 
medical examination; it is incontestable from 
date of issue; it requires no death claim papers; 
it is free from restrictions regarding suicide 
and aviation; it is a whole life policy paid up 
at age 75; it is participating; it has cash sur- 
render and loan values; it is in itself a sight 
draft for $1000 and the Acacia Mutual Life 
Association agrees to honor this draft in full 
upon the death of the member,—no questions 
asked and no claim papers required. 

As the name indicates, this is a service pol- 


icy and in working out the plans for it and 
making possible its exceptional advantages, the 
Association had in mind a contract that wouid 
in itself be one of greatest simplicity and one 
which would fill a definite need by providing 
immediately cash to the beneficiary at a time 
when it is most needed- 

The special service policy has been in the 
hands of Acacia agents only since February 1, 
but already reports coming from the field point 
to an enthusiastic reception: and a successful 
sales acceptance of this new and unique con- 
tract. 


Sun Life Bill Again in Parliament 
Toronto, CANn., February 15.—The bill to 
amend the capitalization of the Sun Life As- 


surance Company of Canada is again before 
Parliament this year, and was given second 
reading to-day. 

This bill is similar to the one introduced last 
year, the outstanding feature being the control 
which would be given the directors of the com- 
portion of profits from the participating branch 
pany in connection with the transfer of 
shares. 

At the annual meeting of the company, which 
was held on February 12 in Montreal, Presi- 
dent T.,B. Macaulay referred to this measure, 
and he also intimated that if it were passed, 
the directors of the company would recommend 
that the shareholders should reduce their pro- 
portion of profits from the participating branch, 
from 5 per cent to 4 per cent. 
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A True Measure of Greatness 


Think this over. 


“No community can rise higher 
than the standard of its homes.” 


Mrs. L. V. Hubbard, president of 
the New Jersey State Feder- 
ation of Women’s Clubs, says 


“There is no better method of pro- 
tecting the home than by life 


It would appear, then, to be 
while to carry the 
message to the wives and 
mothers of the community. 


The Prudential | 


Insurance Company of America 
Epwarp D. Durrtetp, Presideni 
Home Office, Newark, New Jersey 
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DISCUSSES OPTIONAL 
SETTLEMENTS 


Paul F. Clark A Speaker at Trust 
Company Meeting 





FAVORS CLOSER CO-OPERATION 





Believes Companies Will Restrict Settle- 
ments Rather Than Broaden—Trust 
Agreements Indispensable to Busi- 

ness Insurance 


Paul F. Clark, president of the National As- 
sociation of Life Underwriters, was a speaker 
at the annual mid-winter trust conference of the 
trust company division of the American Bank- 
ers Association, which was held last week at 
the Hotel Commodore, New York: Mr. Clark 
made his address at the close of the Friday 
morning session, which was entirely given over 
to a discussion of insurance trusts. 

The other speakers at the session were: Wil- 
liam S. Miller, vice-president of the Northern 
Trust Company, Chicago; Nathaniel Seefurth, 
of the J. C. McNamara Organization, New 
York; Leslie G. McDonald, assistant trust of- 
ficer, Fidelity Union Trust Company, Newark; 
Edward M. McMahon, insurance trust officer, 
Equitable Trust Company, New York; and 
Gwilyn A. Price, trust officer, Peoples Savings 
and Trust Company, Pittsburgh. Thomas C. 
Hemnings, vice-president of the Mercantile 
Trust Company of St. Louis, presided. 

Mr. Clark had for his subject the Overlap- 
ping Advantages of Optional Settlements and 
Trust Agreements. He quoted largely from a 
former address of Guy W. Cox, vice-president 
of the John Hancock Mutual Life Insurance 
Company. Mr. Clark made the point that life 
insurance companies are restricted in many ways 
and that there are distinct advantages in co- 
operation with trust companies. He expressed 
the belief that competitive conditions have 
forced companies to go to far in the matter of 
optional settlements, and that there will be 
answering in the opposite direction within the 
next few years. 

Mr. Clark stated that it is his opinion that 
the insurance trust is indispensable in connec- 
tion with business insurance agreements. He 
pointed out that optional settlements have no 
place in this class of life insurance, whereas 
the insurance trust admirably fills the need in 
every case. He also said that the high lapse 
ratio on business insurance had become a prob- 
lem which he believed could be solved if more 
underwriters recommended an insurance trust 
agreement in connection with such insurance- 


The Unexpected Always Happens 


Our leaflet of this title is convincing and 
timely and will aid your business-getting. Send 
for sample. 


87,000,000 Aetna National Advertisements 
in 1929 

The national advertising campaign which has 
been carried on for many years by the Aftna 
Life and affiliated companies will be continued 
throughout 1929 in larger space and in a larger 
list of publications. The A®tna advertising, 
which this year is confined to the casualty de- 
partment, will appear in The Saturday Even- 
ing Post, Collier’s, Time and a selected list of 
business publications. Full pages will be used, 
for the most part, in The Saturday Evening 
Post, Collier’s and Time with smaller space 
in the other publications on the list. Over 
eighty-seven million A*tna advertisements will 
be distributed during the year. 

The 1929 AEtna advertising has literally been 
prepared by A®tna agents themselves: Each 
advertisement is a dramatic incident taken from 
the A£tna claim files showing some A®tna rep- 
resentative’s success in delivering /A£tna ser- 
vice. The fact that wherever an A®tna assured 
may go there is an A<tna agent who will get 
him out of his difficulties is the theme running 
through the entire campaign. 


New Life Insurance During January Ex- 
ceeds All Previous Records for That 
Month 


Surpassing all previous records for January, 
the volume of life insurance production last 
month was 18.6 per cent higher than in Janu- 
ary of 1928. The amount of new business in 
January is usually one of the low marks of 
the year, yet the month’s production this year 
exceeds the average monthly production for 
1928. Each class of business—ordinary, indus- 
trial and group—has established a new record 
for the month. The January production this 
year was 19.3 per cent in excess of January 
of 1927, and more than double the amount of 
new business written in January, 1922. These 
facts are shown by a statement forwarded last 
week by the Association of Life Insurance Pres- 
idents to the United States Department of 
Commerce for official use. The report is an 
aggregate of the figures of 44 member com- 
panies having in force 82 per cent of the total 
insurance outstanding in all United States 
legal reserve life insurance companies. 

The new paid-for business—exclusive of re- 
vivals, increases and dividend additions—of 
these companies amounted to $1,024,478,000 
during January, as against $863,606,000 during 
January of 1928, $858,763,000 during January 
of 1927 and $470,944,000 during January of 
1922. Ordinary insurance in January of 1929 
amounted to $659,843,000, against $580,462,000 
in 1928, the previous high for January; indus- 
trial was $265,998,000, against $236,303,000 in 
1928, the previous high; and group insurance 
wads $98,637,000, against $94,445,000 in 1927, the 
previous high. 


AETNA LIFE ELECTIONS 


Rawdon W. Myers Made Vice-Presi- 
dent and Comptroller of Group 








OLIVER R. BECKWITH 1S COUNSEL 





Several Other Changes Announced Fol- 
lowing Annual Meeting of Directors 
At the annual meeting of the directors of the 

Etna Life Insurance Company, Hartford, and 
its affiliated companies, the A=tna Casualty and 
Surety Company and the Automobile Insur- 
ance Company, held last Friday, officials were 
elected and several promotions were made in 
the official staffs of the three companies. Of- 
ficials of the Standard Fire Insurance Com- 
pany, also subsidiary of the A®tna Life, were 
given officials positions in the Automobile In- 
surance Company. 

Rawdon W. Myers was made vice-president 
and comptroller of the three companies and 
Oliver R. Beckwith was elected counsel for 
the three companies. William H. Dallas was 
elected assistant vice-president of the /Ztna 
Life. E. J. Perrin, Jr., and J- K. Hooker 
were elected vice-presidents of the Automobile 
Insurance Company and R. E. Hall was made 
associated counsel for the three companies. W. 
I. Morrow was elected assistant secretary of 
the accident and liability departments. Officers 
of the Standard Fire were elected to similar 
positions in the Automobile Insurance Com- 
pany and it is now planned to operate the two 
companies in close alliance with one another, 
and it is anticipated that somewhat similar ac- 
tion will be taken by the directors of the Stand- 
ard Fire. A. V. Linde, comptroller of the’ 
Automobile Insurance Company, was elected 
assistant secretary of that company. 


Plans for New England Sales Congress 

Boston, Mass., February 18—Plans are 
shaping up well for the annual New England 
Sales Congress, which will be held here on 
March 22. As in former years there will be 
two sessions at Ford Hall, with an intermis- 
sion at noon for luncheon at the City Club. 
The committee in charge include: Alex Ham- 
mer, chairman, F. L. Armstrong, A. Neil Som- 
erville, A. L. Potter and C. C. Gilman. 


Hillsman Taylor Taking Vacation 

San Francisco, Cauir., February 15.— 
Hillsman Taylor, president of the Missouri 
State Life, arrived here on February 8 and 
sailed on the 9th on the Steamer “Malolo” for 
a vacation of several weeks in the Hawaiian 
Islands. This is the first vacation Mr. Tay- 
lor has had in a number of years. On his re- 
turn trip, he will tour California to look over 
the company’s properties and investments be- 
fore returning to St. Louis. 








THE SPECTATOR 


























A Record 


OF SOUND, SUBSTANTIAL PROGRESS— 


MISSOURI STATE}LIFE INSURANCE COMPANY 
Balance Sheet, December 31, 1928 


Admitted Assets 


PRORMAB so carS cris cs wis bc iow sa esa $ 28,729,059 .45 
First Mortgage Loans on Real 

EE ea 5 ee 49,272,860 .87 
Real Fptate os iio oe kissin es 9,405,014.50 
Real Estate Sales Contracts..... 828,765.56 
Gollateral Loans... ..........6.... 3,030,380. 27 
Loans to Policyholders......... 27,927,473 .80 
OE Se ony a oe ea 149,660.00 
ope OCS ft). a 564,950.26 
Cash in Banks on Interest...... 4,649,972.48 
Cash in Banks and Home Office 

IGE CO ANTETESE. 6 ios. sas 231,011.53 


Accrued Interest on Investments 2,607,934 .46 
Outstanding and Deferred Pre- 





RIN eer ks os Yea ess 3,942,893 .65 
Aa) trher Assets. «i... 6.2 ices % 268,854.91 
$131,608,83 1 


Liabilities 
Policy Reserves............. as 
Policy Claims in Process of Ad- 
gustment not Due. .......... 
Premiums and Interest Paid in 
MM RRNRI gE Aa a rah's) of raconel toa sie oss 
Dividends Left on Deposit with 
SOTA eo acces © 014 503.6 8855. 
Reserved for Taxes....). 5.2... 
Contingency Reserve for Invest- 


Apportioned for 

Policy Dividends .$1,367,369 .65 
Capital Stock..... 4,000,000 .00 
Srl... ceses 3,228,391 .79 


Surplus for Protection of Policy- 
110) Ci ~) 0 ane eo ea 


$117,615,814. 
1,078,929. 
1,021,144. 


1,430,075. 
490,734. 


300,000. 
.25 


1,076,371 


8,595,761. 
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66 
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00 
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Insurance in Force, December 31, 1928...... 
Insurance in Force, December 31, 1927............. 


EEE TED 


Assets, December 31, 1928......... 
Assets, December 31, 1927......... 


Re RE phi, sek Poel oy 


New Business Paid for, 1928....... 
New Business Paid for, 1927....... 


EEE DEE TOE, 


MISSOURI STATE LIFE 


Tee LEST I I Oo $ 131,608,831 .74 
caserta's et ve ae $ 80,262,887 .84 


$131,608,831 


.......$1,195,675,940 .00 
757,369,613 .00 





$ 438,306,327 .00 





Pere ee Tee. $ 51,345,943 .90 


eres reer. $ 341,919,878 .00 
204,763,512 .00 





INSURANCE COMPANY 


Hillsman Taylor, President 


Home Office: ST. 


) Sees se Dee $ 137,156,366 .00 


LOUIS 
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F. A. WALLIS RETIRES 


Manager of Fidelity Mutual Long in 
Public Eye 








L. A. CERF, JR., WILL SUCCEED 





New Incumbent Is from Widely Known 
Insurance Family—Has Extraordinary 
Record as Agent 


The Fidelity Mutual Life Insurance Com- 
pany, of Philadelphia, has announced the ap- 
pointment of Louis A. Cerf, Jr., as manager 
for its greater New York territory, effective 
March 1, 1929. Frederick A. Wallis, who for 
many years has been prominent in civic mat- 
ters as well as in the insurance business, has 
announced that he will retire from his various 
interests in New York in order to give personal 
attention to his estate in Kentucky. 

Mr. Wallis has for many years been in the 
public eye. As early as 1909 Governor Hughes 
of New York offered the post of Insurance 
Commissioner to Mr. Wallis, but this offer was 
declined, owing to the pressing business con- 
nections which he then had. 

In 1913 Mr. Wallis assumed managership of 
the Fidelity Mutual’s Greater New York De- 
partment, and has successfully served in that 
capacity until his recent resignation. His pub- 
lic record as the Deputy Commissioner of Po- 
lice, Commissioner of Immigration and Com- 
missioner of Correction are too recent to re- 
quire much comment. His conspicuous public 
service during the war period brought him 
constantly in the public eye. 

In Louis A. Cerf, Jr., the Fidelity is secur- 
ing one of the most promising young men in 
the greater New York territory. Mr. Cerf 
has behind him a family rich in insurance tradi- 
tion. His father has recently retired from the 
general agency in New York city of the Mu- 
tual Benefit Life Insurance Company, which of- 
fice he had held with conspicuous success for 
about a quarter of a century. Although only 
thirty-one years of age, Mr. Cerf has already 
made a name for himself in the insurance world. 

After graduating from the Choate School, 
Wallingford, Conn., he entered Princeton Uni- 
versity, where his course was interrupted at the 
end of his sophomore year by the World War. 
In May, 1917, he went to France with a group 
of his classmates and was attached to the Amer- 
ican Field Service for six months, during which 
time he drove ambulances and ammunition 
.trucks. Wheh the participation of the United 
States in the war became active, he returned 
to America and immediately enlisted in the 
navy, being commissioned ensign in Septem- 
ber, 1918. 

Like many other young men in that day, he 
was reluctant to return to college, and secured 
a sales position with the Aluminum Company 
of America. His six months’ experience in 
door-to-door selling proved a valuable founda- 
tion for the life insurance work he began im- 
mediately thereafter. His first work was the 
solicitation of brokerage business in New York 
city for the agency of the Mutual Benefit for 
which his father was general agent. , His per- 





sonal production increased rapidly from 1920, 
so that in 1923 he was approaching the million 
dollar producer group. 

About this time Mr. Cerf was transferred 
to the uptown branch of his father’s agency 
as assistant manager. Later he was placed in 
full charge of this branch, and during this pe- 
riod the agency production showed a notable in- 
crease. During the years following, his exper- 
ience in training and educating agents devel- 
oped a facility of expression which made him 
in demand as a speaker before life associations 
and agency groups throughout the eastern sec- 
tion of the country. His talks have been printed 
in the insurance journals repeatedly, one lec- 
ture in particular having had wide publicity 
under the title of “The Little Program.” 

The problems of agency management, how- 
ever, were not sufficient to occupy all of Mr. 
Cerf’s time, and for some years he has been a 
million dollar personal producer. Much of his 
time during the past few years’ has been de- 
voted to co-operation with a number of large 
banks and trust companies in the arrangement 
of estates and in partnership and corporation 
protection. 


Mr. Cerf was born in St. Louis, but has re-: 


sided in Montclair, N. J., for the past twenty- 
six years. He is a member of the Montclair 
Golf Club, Princeton Club of New York, and 
St. Luke’s Episcopal Church, Montclair, and 
has been actively identified with various civic 
affairs in his community. In 1920 he was mar- 
ried to Marie Tanzin Carter, daughter of Dr. 
William Carter, a prominent Presbyterian 
clergyman of Brooklyn, N. Y. 

He is no stranger to the insurance fraternity 
of New York, having served on the executive 
committee of the New York Association of 
Life Underwriters for the past two years. 


Mutual Life of Canada Has Satisfactory 
Year 

In the year 1928 the earnings of the Mutual 
Life Assurance Company of Canada, which is 
located at Waterloo, exceeded those of the pre- 
ceding year by $387,000 and amounted to $49.- 
84 per $1000 of assets. The surplus earnings 
of the year were $4,888,816, and at the end of 
the year its surplus funds and special invest- 
ment reserves aggregated $11,853,824. The rate 
of interest earned last year was 6.36 per cent, 
and the dividends paid to _ policyholders 
amounted to $4,752,509. New business paid for 
last year amounted to $57,072,790, and .was 
greater than in the preceding year by $7,291,- 
698. The increase in insurance in force: was 
$36,080,000, making the insurance in force at 
the end of the year $422,795,453. The com- 
pany closed the year with resources amount- 
ing to $98,089,366—an increase of $8,850,000. 
The income in 1928 was more than three times 
that of ten years earlier. The business in force 
was more than multiplied by three during the 
ten-year period. The chief officers of this 


strong and progressive Canadian company are: 
Chairman of the board, C. M. Bowman; presi- 
dent, Hume Cronyn; first vice-president, R. O. 
McCulloch; general manager, W. H. Somer- 
ville. 


AWARDS FIFTEEN DEGREES 


American College of Life Underwrit- 
ers Announces Examination 
Results 








NEXT TRIALS IN JUNE 





Large Number of Candidates Expected to 
Register—Many Study Groups 
Organized 

BattrmoreE, Mp., February 18—Dr. S. S. 
Huebner, dean of the American College of Life 
Underwriters, submitted to the executive com- 
mittee of the college at a meeting in Philadel- 
phia recently a report on the December’ exam= 
inations for the C. L. U. degree which weré 
conducted under the auspices of the college, 
the results of which had just been announced 
by Ernest J. Clark, president of the college. 
Fifteen candidates passed all of the December 
examination satisfactorily and were, therefore, 
upon recommendation of Dean Huebner, 
awarded the degree of Chartered Life Under- 
writer by action of the executive committee 
of the board of directors as follows: 


Angelo Herbert Bennell, Mutual Life of New 
York, Youngstown, Ohio; Robert Ogden 
Bickel, district manager, National Life of Ver- 
mont, Cedar Rapids, Ia.; Martin Patrick 
Coonan, special agent, Northwestern Mutual 
Life Insurance Company, St. Paul, Minn.; 
Isaac Milton Craig, Equitable Life Assurance 
Society, Uniontown, Penna.; Robert Franklin 
Freeman, assistant manager, Pacific Mutual 
Life Insurance Company, Los Angeles, Calif. ; 
John Edwin Laird, Equitable Life Assurance 
Society, Yakima, Wash.; Corinne V. Loomis, 


sales manager, women’s department, Paul 
F. Clark Agency, John Hancock Mutual 
Life Insurance Company, Boston, Méass.; 


Cramer A. Marsteller, Equitable Life -As- 
surance Society, Youngstown, Ohio; Earle H. 
Schaeffer, manager, Southern Pennsylvania, 
Fidelity Mutual Life Insurance Company, 
Harrisburg, Penna.; Herbert Lowe Smith, gen- 
eral agent, Northwestern Mutual Life Insur- 
ance Company, Harrisburg, Penna.; Mildred 
Fairbanks Stone, agency personnel secretary, 
Mutual Benefit Life Insurance Company, New- 
ark, N. J.; Elsie Ullrich, Fidelity Mutual Life 
Insurance Company, Philadelphia, Penna.; 
Nelson M. Way, Canada Life Insurance Com- 
pany, New York; Denver Wharton, Equitable 
Life Assurance Society, Cressen, Penna.; 
Joseph Knox Wilson, Equitable Life Assurance 
Society, Jersey City, N. J. 

There were 51 applicants for permission to 
take the second semi-armual examinations as 
contrasted with 39 for the first semi-annual 
examination last June. Only 32 could present 
themselves for the technical examination, for 
as Dr. Huebner pointed out, December is an 
undesirable month for examinations extending 
over three days, owing to business exigencies 
at the close of the year, and this year, he said, 
the matter was further complicated by the in- 
fluenza epidemic which prevailed throughout the 
country with the result that a large number 
of the candidates were prevented by illness 
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A Milli Doll D 
VERY business day in 1928, the 26 kind of policy tides over enforced idleness be- 
million policyholders of the Metropoli- because of accident or sickness. Another form 
tan Life Insurance Company, who are its of policy, paid for in regular installments is a 
sole owners, added a mil- sound financial invest- 
lion dollars to the great ment, as well as a pro- 
reserve fund needed for Financial Report to Policyholders tection. 
their protection against for Year Ending 
the hazards of life and December 31, 1928 * oe 
business — present and [Assets - - - - - §$2,695,475,965.64 
future. Liabilities: 
pg ag Statutory Reserve - $2,346,775,847.00 Employers and employees 
iclihaetiae aa illo. He ; ‘ 
Happily, more and more heldons mean Pi 929 77,138,725.33 _— together - buying 
All other liabilities | 111,485,393.38 another kind of insurance 





persons have anewunder- 





Unassigned Funds 160,075,999.93 ; : - 
dtihding of what tile in- ig = which provides leisure 
; $2,695,475,965.64 and freedom from finan- 
surance promises, what || Increase in Assets during 1928 - $306,828,329.32|| ~ 
it can do and what it does Income in 1928 - . - - 743,412,385.21 cial worry in later years. 
Gain in income, 1928 - - - 92,343,796.78 Business men build need- 





do. They are learning 






































5 % Paid-for Life Insurance Issued : : . 
that it does many differ- Increased and Revived in 1928 3,259,181,384.00|} ed credit for business with 
: Total Bonuses and Dividends to a * 3 
ent things equally well. Policyholders from 1897 to and life insurance policies. . . 
While the original pur- including 1929 ° - ° 448,523,599.20 Final payments on homes 
pose—to take care of the Life Insurance Outstanding are made certain by in- 

breadwinner’s depend- ||Ordinary Insurance - -  -$7,825,652,878.00]} surance. 
: : Industrial Insurance (premiums 

ents in event of untimely payable weekly or monthly) - 6,297,013,786.00|| About one person in 
death—has never been Group Insurance - - - 2,249,289,338.00 ¥ F 
lost sight of, today life Total Insurance Outstanding - 16,371,956,002.00 every five in the United 
eteamminaen: i fon alarmed Number of Policies in Force - 42,329,281 States and Canadashared 

_ =o (Including 1,304,569 Group Certificates) age ane 
directly concerned with in the etropolitan's 
the business of living. greatest year of service. 
One form of life insurance provides educa- HALEY FISKE, President 


tion for children at the very time when FREDERICK H. ECKER, Vice-President 
their education costs most . . . Another 








Total expenditures for Health and Welfare Work among Policyholders in 1928 - - $5,953,211.12 
Trained nursing care for sick Policyholders in 1928 . : . - ~ . 3,771,939 visits 
Health pamphlets distributed free in 1928 . - . - : . - - 48,232,101 copies 




















The Metropolitan Life Insurance Company is a mutual organization. It has 
no stock and no stockholders. Its wealth is owned solely by its Policyholders. 








METROPOLITAN LIFE INSURANCE COMPANY — NEW YORK 


Biggest in the World, More Assets, More Policyholders, More Insurance in force, More new Insurance 


each year. “Not best because the biggest, but biggest because the best” | 
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from taking the examinations. He added that 
the December examinations were held only be- 
cause they had practically been promised to 
candidates who failed to complete the test last 
June. As has already been noted in THE 
Spectator, the board of directors last Sep- 
tember voted to abolish the semi-annual exam- 
inations and henceforth there will be but one 
examination each year in June. 

The examinations for the C. L. U. degree 
may, if desired, be taken in two instalments, 
the first covering the first three examinations 
and the second the last two. Either instalment 
may be taken first. A number of candidates 
availed themselves of this privilege and now 
possess full credit towards the degree for one 
or the other of the two instalments. 

There are now 36 holders of the C. L. U. 
degree as a result of the college’s first year of 
operation. One candidate passed all of the 
examinations, but the degree can not be con- 
ferred upon him until the completioa of three 
years’ satisfactory life insurance experience. 
Seven other candidates have passed all the 
examinations comprised within one of the two 
instalments and five additional candidates are 
credited with passing two of the five exam- 
inations, and two more with the passing of 
three. 

The 1929 examinations are scheduled for 
June 20, 21 and 22 and there is every indica- 
tion that there will be a large number of can- 
didates at that time. Candidates, it is stated, 
are preparing to register for these examina- 
tion in at least 41 cities, representing 23 dif- 
ferent States. In 24 of these cities, study 
groups have been or are being organized for 
those qualified to take the examinations, and 
in 11 of these the university or college of the 
center is co-operating in the educational work. 
Thirty leading universities and colleges have 
given the American College of Life Under- 
wrters: assurance of their wholehearted co- 
The examinations will be held at 
places to be announced later. The December 
examination centers were: Boston Univer- 
sity, Brown University, Columbia University, 
and the Universities of Buffalo, California, 
Southern California, Cincinnati, Indiana, Iowa, 
Kansas, Minnesota, Nebraska, Pennsylvania, 
Pittsburgh and Washington. 


operation. 


Five Companies Join Sales Research 
Bureau 

John Marshall Holcombe,. Jr., manager of 
the Life® Insurance Sales Research Bureau has 
just announced the election of five new com- 
panies to membership in the Bureau. They 
are the All States Life, of Montgomery, Ala., 
with President Ben W. Lacy as the Bureau 
contact; the Life Insurance Company of Vir- 
ginia, with Vice-President J. S. Davenport, Jr., 
as contact; the Continental Assurance Com- 
pany, Chicago, with Vice-President G. S. Clay- 
pool as contact; the North American Life of 
Chicago, represented in relation with the 
Bureau by Vice-President Paul McNamara; 
and the Occidental Life of Raleigh, N. C, 
with Agency Secretary Price R. Cross as 
Bureau contact. 





SUN LIFE’S GREAT 
INCREASES 





Canadian Company Has $100,000,000 
Contingency Reserve 





T. B. MACAULAY’S REPORT 





Investment Policy Carefully Worked Out 
to Produce Most Satisfactory Results 
Ever Recorded 
The Sun Life Assurance Company of Can- 
ada, Montreal, is known throughout the world 
as a most substantial institution and one which 
is operated along conservative though 

progressive lines. 


very 


A remarkable feature of the company’s state- 
ment as of December 31, 1928, is the assertion 
made by President T. B. Macaulay that the di- 
rectors of the company have so carefully and 
thoroughly anticipated every possible adverse 
contingency in the financial market that even 
a panic which would reduce the market value 
of assets by $100,000,000 would still leave un- 
touched and unimpaired the surplus and re- 
serves shown by the company. He also treated 
in an illuminating manner the relative merits 
of the various securities in which companies 
invest their funds, and of how traditional views 
on investment have altered, owing to the changed 
conditions of modern business. 

The company’s statement shows enormous 
increases made during the past year, some of 
them having been as follows: In income, $41,- 
972,000; in assets, $87,650,000; in surplus, $9,- 
157,000; in new insurances, $112,836,000 and in 
total insurance in force, $408,925,000. As Mr. 
Macaulay well says: “A company with total 
buiness equal to these increases would be a 
large and powerful institution. It is but three 
years since we rejoiced at passing the. mile- 
stone of $1,000,000,000 of assurance in force, 
and yet already we are nearing $2,000,000,000, 
while at this moment our assets exceed $500,- 
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000,000.” Mr. Macaulay then directs attention 
to another striking and important feature of 
the statement. While advance figures indi- 
cate that the increase over the previous year 
in new business written by the combined life 
companies of the Continent was approximately 
8 per cent, and the increase in insurance in 
force was about 9 per cent, the figures of the 
Sun Life show that that company ‘increased its 
new business 34 per cent and its total insur- 
ance in force increased 27 per cent. President 
Macaulay ascribes the widespread popularity 
of the company to its great strength and its 
unusual profit-earning power. While the com- 
pany’s report shows earnings of about $40,- 
000,000 last year, the company might have taken 
credit for a much larger amount. Continuing 
his remarks Mr. Macaulay said: 


I have decided to take our policyholders into 
our confidence in the most complete way, so that 
they may realize how fully our directors have 
provided against any contingency of this kind. 
You will notice that we say that the values quoted 
are those given by the government department 
or lower. There is much in those two words. 
They mean that the values given in the report 
are approximately $62,500,000 less than the ac- 
tual current values of those securities on the 
exchanges. Then we have the additional deduc- 
tion from market values of $20,000,000 referred 
to in the, report, and also the special contingency 
reserve of $12,500,000. These items total $95,- 
000,000, and our unlisted assets and other mar- 
gins raise the amount to $100,000,000. 

This means that the market values of our se- 
curities could shrink by $100,000,000 without re- 
ducing our surplus by one dollar. Such a 
shrinkage is, of course, almost inconceivable. 
Indeed I doubt very much if even the catas- 
trophe of another world war could produce so 
drastic a depression. Supposing it did, we 
would still have intact our undivided surplus of 
over $54,000,000. We are hardly likely, I think, 
to be criticized for lack of conservatism. I do 
not know any other financial corporation which 
has its assets so protected. I imagine we are 
more likely to be told that we have been too 
conservative; if so, that is a criticism we must 
endure. Our safety margins may perhaps be 
unnecessarily large, but safety must be our 
paramount consideration; and if, as we con- 
fidently anticipate, the margins prove not to be 
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1928 A PROSPEROUS YEAR 
New insurance paid for in 1928 , 2 aa $909,000,000 


Insurance owned by policyholders on Decem- 


ber 31. : . : ; ; . Over $6,781,000,000 
Number of policies owned by them Ds 2,527,327 














1928 PAYMENTS to POLICYHOLDERS and BENEFICIARIES 


Paid to living policyholders . . . . Over $101,200,000 
Paid to Beneficiaries in Death Claims . . Over 85 5,200,000 
Dividends (included above) ee Over $58,600,000 | 


Paid to and on account of policyholders and 


beneficiaries since organization . . . Over $2,796,000,000 


SUMMARY OF BALANCE SHEET, DECEMBER 31, 1928 











Amount of the Company’s obligations (liabilities) and the funds held to meet them, 
showing a surplus or general contingency fund of 


$119,858,720.80 | 


ASSETS LIABILITIES 


Real Estate owned and First Reserve—ample with future 
Mortgage Loans on Farms, premiums and Interest to pay 


H d Busi P t 564,502,256.85 all insurance and annuity obli- 
are ee ors ta oa $ : : gations as they become due.. $1,340,100,132.87 








Other Governments, States, Dividends payable to Policy- 
Cities, Counties, Public Utili- 641.944.719.68 holders in 1929................. 67,148,446.00 
Stes, Ralivends,ete.......-.-... tain china All other Liabilities.............. 7,973,047.98 
Preferred and Guaranteed Stocks, 31,238,610.00 
Policy Loans, Cash and Other eee $1,415,221,626.85 


ee ne oe eee 297 ,394,761.12 General Contingency Fund....... 119,858,720.80 


Total Funds f Policyholders’ 
——. .... .... 9L5egennaeras Se eres $1,535,080,347,65 
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required, they will in time be available for dis- 
tribution among our policyholders. And what 
possibilities for our policyholders do these 
margins represent! 


Praises CANADIAN Law 


But let us look further into our earning 
power. There are many contributing factors: 
energetic, yet cautious and economical agency 
management; careful selection of old risks; con- 
servatism in always retaining a considerable 
proportion of our earnings to build up protec- 
tive reserves; and, above all, specialization in 
the safe and profitable investment of the funds. 


INVESTMENT Po.ricy 


Our investment policy is in fact a distin- 
guishing characteristic of the company. Our 
development and prosperity would have been 
impossible but for our investment policy, and 
our investment policy could not have been pur- 
sued but for the wise investment provisions 
of our Canadian Insurance Law. That law 
stands before the world as a monument to the 
wisdom of our Dominion Parliament. Com- 
panies of many other lands are either permit- 
ted unwise freedom, or are hampered by re- 
strictions, equally unwise, which prohibit in- 
vestment in many of the most desirable securi- 
ties. The Canadian Act, by contrast, permits 
reasonable freedom to the companies, while 
fully safeguarding policyholders. 


A Srronc Position 


Mr. Macaulay then discussed the relative de- 
sirability of various classes of investments and 
described the ultra-conservatism with which 
the company made its selections of investments. 
He went on to speak of the fine results ob- 
tained for policyholders, saying: 


It is to its investments that our company owes 
its impregnable position, and the magnitude of 
the profits in which our policyholders rejoice. 
Many years ago I expressed the hope that I 
would be able to announce an increased scale of 
profits every year for at least ten years. We 
now make that announcement for the ninth 
successive year, and I certainly cannot say that 
I expect the increases to stop with even the 
tenth announcement. Our profits are accumu- 
lating as never before, and it is inevitable that 
a larger and larger proportion will be disbursed 
to our policyholders with the passing years. 


A Company WITH A SouL 


But there are other features to which my 
mind reverts with pleasure. One of the most 
delightful compliments I ever received was 
when I was once introduced to an audience as 
the president of a corporation that had a soul. 
That this was no mere phrase is shown by the 
sympathetic comradeship that exists between all 
ranks of the company’s service, both at head 
office arMi in the field. It is seen also in the 
enthusiastic support accorded us by our legions 
of policyholders. Our relationship with them is 
something more than that of mere business co- 
operation. The sense of mutual confidence and 
mutual appreciation is so strong sa to be akin 
to friendship, and it is as our friends I like 
to think of them. This delightful relationship 
is the reward of unwearied and successful ser- 
vice on their behalf and it is a reward which 
is greatly prized. 

I now move the adoption of the report. It 
is, I venture to think, one of the most eminently 
satisfactory and noteworthy reports ever pre- 
sented at an annual meeting. It records the 
transactions of one of the greatest, strongest 
and most beneficient corporations in the world, 
and it is worthy of the company. 


NATIONAL LIFE OF VERMONT HAS 
BIG YEAR 
Dividend Schedule for 1929 Is by Far the 
Greatest in Company’s History 


The 79th annual statement of the National 
Life Insurance Company, of Montpelier, Vt., 
is replete with results indicative of a continua- 
tion of its long record of substantial progress. 
Of outstanding interest to policyholders of this 
company is the total dividend disbursement to 
policyholders for 1929 set aside in the state- 
ment as a liability, of $5,180,309, by far the 
largest in the company’s history. It includes 
an extra dividend amounting to 20 per cent of 
the regular dividend and is the third such extra 
dividend to be declared by the National in the 
last five years. Policyholders of this company 
should be greatly pleased with the efficient con- 
duct of the affairs of this company, which per- 
mits payment of a dividend so liberal as to 
materially reduce the cost of their insurance. 

On December 31, 1928, the company had total 
admitted assets of $122,615,356, representing 
an increase over the corresponding item of 1927 
of $9,967,665. Included among the assets are 
a well selected list of bonds carried at $37,- 
238,580. In connection with this item it is 
interesting to note that the bonds are conser- 
vatively carried at par value, whereas if full 
market value were credited the amount would 
be increased some $270,000 to $37,510,130. On 
these bond holdings there was no unpaid or 
overdue item either of principle or interest at 
the date of the statement. Other assets in- 
cluded first mortgage loans, $56,495,418; pol- 
icy loans, $19,279,219; and real estate, $3,378,- 
185. 

The chief liability, of course, is the insurance 
reserve totaling $97,347,384. The dividends 
assigned for 1929 distribution are carried at 
$5,180,309, or an increase of $1,147,193. The 
surplus of the company at par value is $6,766,- 
765, or an increase of $768,230; surplus with 
market values taken into consideration amounts 
to $7,038,315 on December 31 last. 

The new business paid for in 1928 was $75,- 
187,527, which was $1,936,777 more than that 
paid for in 1927, and enabled the company to 
increase its insurance in force by $32,866,999 
to $565,606,406 on December 31 last. 


The company in every respect had a success- 
ful year in 1928, with a premium volume of 
$18,182,682 and a total income of $27,152,904. 
It paid policyholders $13,201,577 and had total 
disbursements of $17,545,920, this indicating an 
excess of income over outgo of $9,606,983. 


The National is a purely mutual company 
devoted to the interests of its policyholders, and 
adheres to conservative methods both in under- 
writing and investing. It has paid policyhold- 
ers since organization $210,193,791, which, with 
the assets now to their credit exceeds the pre- 
miums paid into the company by $28,294,433. 
The officers of this company include: Fred 
H. Howland, president; Harry M. Cutler, vice- 
president; Arthur B. Bisbee, second vice-presi- 
dent and medical director; Edward D. Field, 
vice-president; William W. Russell, treasurer, 
and Osman D. Clark, secretary. 
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MADE ASSISTANT DEAN 
David McCahan Added to Staff of Ameri- 
can College of Life Underwriters 

PHILADELPHIA, PENNA., February 18—At a 
meeting of the executive committee of the 
American College of Life Underwriters, held 
February 9 at the office of Vice-President 
Hugh D. Hart of the Penn Mutual Life In- 
surance Company, David McCahan, assistant 
professor of insurance at the University of 
Pennsylvania, and formerly assistant manager 
of the Insurance Department of the Chamber 
of Commerce of the United States, was ap- 
pointed assistant dean of the American College 
of Life Underwriters. 

Dr. McCahan is the author of an important 
volume on “State Insurance in The United 
States,” which discusses State insurance as it 
now exists throughout the United States. 

This appointment became necessary because 
of the large number of prospective applicants 
for the examination to be held in various col- 
leges and universities on June 20, 21 and 22. 

The attending members of the executive 
committee were: Ernest J. Clark, president; 
Dr. S. S. Huebner, Franklin W. Ganse, Pro- 
fessor Arthur M. Spalding, Edward S. Bras- 
hears and Mr. Hart. 


Philadelphia Life Makes Favorable Report 

In its 23rd annual report, dated December 
31, 1928, the Philadelphia Life Insurance Com- 
pany, of Philadelphia, Penna., shows an excel- 
lent financial condition, with satisfactory gains 
for the past year. Its assets on December 31 
last amounted to $12,521,018, and after making 
due provision for all liabilities it shows a sur- 
plus to policyholders of $931,319. During the 
month of January, 1929, however, the com- 
pany’s condition was further strengthened by 
the sale of additional stock, thus increasing the 
capital stock to $700,000 and adding $279,360 
to surplus. The company now has over $80,- 
000,000 of insurance in force, its new business 
paid for in 1928 having exceeded $11,300,000. 
Among the company’s resources the largest 
single item is first mortgages on real estate, 
$6,902,700, other important items being as fol- 
lows: Municipal and general bonds, $1,685,- 
246; cash, $323,744; loans to policyholders, $2,- 
478,187; premium notes, $95,041; outstanding 
premiums, $138,677; accrued interest, $247,423; 
and real estate, $650,000. The legal reserve 
now amounts to $10,922,768 and among other 
items of liabilities the company holds dividends 
to the credit of policyholders amounting to 
$400,136. Clifton Maloney is president of this 
enterprising institution and Frank G. Combes 
is its secretary and treasurer. 


Roy Toombs Gets Further Delay in Trial 

St. Louis, Mo., February 19.—The trial of 
Roy C. Toombs on five State charges of grand 
larceny for issuance of fraudulent stock cer- 
tificates was continued yesterday by Circuit 
Judge Hartmann to the April term of court. 
Frank R. Reed, of Illinois chief counsel for 
Toombs, is chairman of the house committee 
on flood control and is now in Florida con- 
ferring with president-elect Hoover. 
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‘Tom Wise has become the Ally 
of every underwriter of this Company 


(OM WISE was created nearly two years ago 
as a fictitious character around which to 
build a series of advertisements that would ex- 
press Inter-Southern ideals. But very soon we 
found that he had become the mouthpiece of 
the organization and that, through him, the 
Inter-Southern creed was passed on to Inter- 
Southern underwriters. We found that by keep- 
ing him and his inspired expression of our 
ideals in mind we were better able to understand 
our own purposes and were able to maintain 
closer and more helpful relations with our agents 
and underwriters. 


Likewise, our agents and underwriters came in- 
to a more complete understanding of the Inter- 
Southern principles and resources that were 





Home Offices, Louisville, Ky. 











theirs to command; they came into a fuller re- 
the effectiveness of their work has been great- 
ly increased. 


Consciously or unconsciously, every Inter-South- 
ern agent and underwriter has accepted Tom 
Wise as the personification of the home office 
spirit, as the mentor and guide who has expressed 
for them and for us the power of Vision, Purpose, 
Plan, Opportunity, Management and Co-opera- 
tion to weld our ideals and our efforts into a 
single, mighty force for development and ex- 
pansion—for carrying us forward to an increas- 
ingly eminent position among America’s great 
life insurance institutions and for carrying our 
men to success with us. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


CAREY G. ARNETT, ‘President 


“Carrying Our Men To 
Success With Us” 
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NEW MISSOURI COMMISSIONER 
Joseph B. Thompson Slated for Early 
Appointment 

St. Louis, Mo., February 19.—Joseph B. 
Thompson of Kansas City will be appointed 
Superintendent of Insurance to succeed Ben C. 
Hyde on or after March 10 Governor Caul- 
field announced at Jefferson City yesterday. 
The appointment is being delayed to avoid 
necessity of reprinting agents’ and brokers’ li- 
cense blanks which are being renewed and bear 
Commissioner Hyde’s signature. Mr. Thomp- 
son was secretary to Arthur M. Hyde when 
he was governor and is now connected with 
the Sentinel Life Insurance Company of which 
Mr. Hyde is president. 


Calumet National Life About to Start 

The newly organized Calumet National Life 
Insurance Company, of Chicago, is about ready 
to begin business, with a capital of $500,000 
and a surplus and contingent fund of $1,000,- 
000. Robert H. Beard, vice-president and gen- 
eral manager of the company, has for a num- 
ber of years conducted a very successful fire 
and casualty agency in Chicago, and has also 
been general agent for the Pan-American Life 
Insurance Company. The company is located 
in the Insurance Exchange Building and its of- 
ficers are as follows: President, Emil G. Seip; 
executive vice-president and treasurer, Walter 
E. Schmidt; vice-president and general man- 
ager, Robert H. Beard; vice-president and 
medical director, Dr. William S. Sadler; gen- 
eral counsel, Weymouth Kirkland; secretary, 
Carl K. Schmidt; actuary, Joseph A. Budinger. 
The directors of the company are: Emil G. 
Seip, Frank B. Bowes, Walter E. Schmidt, 
Weymouth Kirkland, Dr. William S. Sadler, 
Jesse G. Chapline, Robert H. Beard, Carl K. 
Schmidt and Edward B. Carson. The com- 
pany’s officers and directors are bankers and 
business men of standing, and the outlook for 
the company is very promising. The Calumet 
National will issue all standard forms of poli- 
cies and will insure men, women and children, 
the rates being as low as the lowest of any 
first-class life insurance company. It has re- 
insurance affiliations enabling it to write liberal 
lines. 


Johnson & Higgins Appointment 

Johnson & Higgins, New York, general 
agents of the Home Life and the Prudential 
insurance companies, announce the appointment 
of H. Max Ellinwood, who will devote his 
time to the development of brokerage business 
on behalf of those companies. Mr. Elkinwood 
is 27 years of age and has been connected with 
Proctor & Gamble Company of Cincinnati, the 
Mutual Life of Buffalo and the Hart and 
Eubank Etna organization in New York, 
where he was supervisor of their uptown office. 


New Director of Central Life of Iowa 

Des Mornes, Ia., Feb. 18—Ray Nyemaster 
of Davenport, president of the Iowa Bankers 
Association and vice-president of the American 
Commercial Savings Bank of Davenport, has 
been named a director of the Central Life As- 
surance Society with home office in Des Moines. 


Early Reports of Life Insurance Companies 


Total 

Admitted Surplus 
Assets to Policy- 

Name and Location of Company Jan.1,1929 holders 
American Central, Indianapolis....... ee 
American Life, Dallas, a 1,613,585 Att 
American Life, Detroit............. «SR. ewes 
American Life, Detroit, Mich........ 14,304,739 1,013,397 


7,627,993 1,640,000 


Amicable Life, Waco................ 
Associated Life, Los Angeles......... 


Bankers Life, Des Moines.....ceseeee oouss 


Bankers Life, Des Moines, Ia... .... - 118,410,417 4,622, 081 
Dame EA, LA, cid so cncicccces: ~ % cuasen enwous 
Canada Life, Toronto. .............. 157,069,000 _—s........ 
Cedar Rapids Life, Cedar Rapids... .. 3,584,518 257,878 
Central States Eafe; Bt; Loutt......0006.  cccee ~ vacieac 
Columbian National Life, Boston..... «85... 025 en wees 
Columbus Mutual, Columbus, Ohio... 14,306,858 1,408,624 
Connecticut General, Hartford....... 115,916,952 9,288,470 
Connecticut Mutual, Hartford....... 172,792,438 14,968,743 
Continental Am. Life. Wilmington, Del. 11,126,470 1,772,851 
Continental Assur., Chicago, Ill. ..... Sys | Sie ee 
Detroit Life, Detroit. .........--000 fs (Ai rere 
Farmers & Bankers, Wichita, Kans... 8,264,150 635,658 
Geo. Washington, Charleston, W. Va... 4,912,469 130,098 
Great Southern Life, Houston........ 25,585,901 3,766,153 
Guaranteed Securities Life, Topeka. . . 200,261 148,933 
Harvester Life, Dallas, Texas,.....++ 1,018,790 918,647 
Home Life, New York..........-+0+- peed 3,514,209 
Home Life, New York.............-- 67,200.000 ~—...... ss 
Illinois Life, Chieago...............- 40. "m0. 000 5p 
Illinois Life, Chicago, Ill............. 39,549,507 7,163,220 
John Hancock Mutual, Boston, Mass. 496,171,707 38,667,784 
Kansas City Life, Kansas City, Mo... = ...-0- ww eee 
Lincoln Reserve, Birmingham, Ala... . 1,847,120 430,430 
Mutual Life, Baltimore, Md......... 11,086,973 1,241,369 
Manhattan Life, New York.......2+. 19,924,822 1,095,043 
Mass. Mutual, Springfield........... 327,107,301 18,741,812 
Midland Life, Kansas City, Mo....... 4,611,182 180,914 
Midland National, Watertown, S. D. 5,013,306 782,967 
Minnesota Mutual pe St. Paul..... 19,672,045 1,408,587 
Wipesoets Bist, PETAR icc ccs | sectee |. Beeens 
Modern Life, St. Paul.............++ 1,053,740 184,715 
Montana Life, Helena............... 9,373,671 1,252,626 
National Fidelity, Kansas Citv, Mo.. 3,512,938 312,437 
National G Life, Madison..... 5,565,406 523,645 
National Life, Montpelier, Vt........ 122,886,906 7,038,315 
New England Mutual. Boston........ 219,028,990 17,097,369 
New York Tifa New Yaek.......c0c0 | Saweae ~ “Mgt 
Northwestern National, Minneapolis.. 33,207,578 2,562,829 
Northwestern Mut. Life, Milwaukee... = ..2025 0 sees 
Occidental Life, Los Angeles......... seceee = sneeee 
Ohio State, Columbus............... 10,816,044 1,108,507 
Our Home, Washington, D. C.. 916,492 132,323 
Sst ng jay _ New Orleans..... — ..+.-- sade 
Petia Lie, POG. «nos scckcssosees 17,200,000 ~—i... . 


Philadelphia Life, Philadelphia Ben's ve 
Provident Mutual, Philadelphia. ..... 


Reliance Life. Pittsburgh..... ...... 
Reinsurance Life, Des Moines. Ia... .. 


1,740,581 1,000,000 


Reserve Loan Life, Indianapolis...... 10,727,386 779,379 
Rockford Life, Rockford, Tll.......... 2,301,498 291,081 
Security Mutual Life, Binghamton.... = ...... sn eeee 
Seaboard Life, Houston.............. 453,399 284,083 
Security Life, Chicago............... 8,890,826 711,382 
Security Mutual, Lineoln, Neb....... 4,032,614 267,950 
Southeastern Life, Lae 8.C.G. 3,652,536 299, 
Southwestern Life, Dallas. ......... 29,283.891 4,091,153 
State Life, Tndienopola: aes ry 45,384,666 3,411,344 
tate Mutual, Worcester... eee 127,435,127 9,162,381 
State Reserve Life, Fort Worth....... 342,000 143,000 
Teachers Ins. & Ann., New York, N. Y 15,099,955 2,304,787 
Union Central Life, Cincinnati. ..... 8s u.s--- wwe eee 
Union National, Kansas City, Mo.... 142, 106 128,117 
United Benefit. Omaha. Neb......... 437.599 228,814 
Victory Life, T: Kans...ccocese 1,867,558 300,000 
West Coast, San Francisco...... oseve, «) sekgeeo  eameee 
West Coast, San Francisco, Cal...... 16,961,538 2,121,587 
Western States, Clayton, Mo......... 196,427 204,562 


alncludes group $72,104,125. 
$696,725. * Ordinary. 6 Industrial. 


ness in 1928. d Accident and Health premium income. 
insurance in force, 
t Includes contingency reserve. 


insurance in 1928, was $46,184,075; 
amounted to $22.107,931. 


Total New Total Increase 
Total  Disburse- Paid Over 
Income ments in Foree Jan. 1, 1928 
CMEUGE.. 3.52. o ERS 228,000, ,000, 
Secwce | PORTIS Oo ths i 58,445,775 2,032,330 
epacig. Siege ee: 91,622,669 2,811,441 
3,415,727 2,318,182 11,990,999 91,621,769 2,801,541 
at11,085,233 48,453,269 4,865,971 
1,950,258 1,436,195 $387,250 730,200 227,600 
$e 629,000 4,106,000 2,859,500 
oe Fes a 140,858,566 886,954,355 44,990,353 
37,528,216 23,498,029 140,862,566 886,956,377 44,992,375 
Ror seceee 15,821,970 183,010,047 8,082,485 
39,919,000 sis... . 690, 881,726,541 111,744,359 
799,490 521,189 3,270,515 24,683,009 1,208,323 
Jades. ota 17,500,000 96,500,000 5,000,000 
cele eg ores 37,269,030 223,411,901 ‘10,568,347 
5,132,991 2,972,561 '436,194 113,720,305 11,229,507 
35,518,946 21,292,284 442,986 65,600 400 
38,136,829 28/857.268 122,827,878 41,046,235,710 300,916,083 
818,748,434 75,696,966 
2,803,252 1,653,721 15,151,229 85,670,844 7,133,285 
Cae get APS ere oat Mrs 114,350,277 13,511,105 
PAS ok ite dpe 18,701,027 74,687,794 6,627,233 
1,935,133 1,130,281 10,812,705 48,338,654 1,464,801 
1,106,098 83,901 3,997,803 26,138,129 165,130 
038,939,103 175,553,252 17,004,963 
6,399,718 6,022,710 — 1,990,150 14,340, —820,350 
04,413 169,882 012, 357, 3,081,313 
228,266 188,843 4,054,000 6,526,500 3,187,600 
14423395 9,743,043 54,547,445 349,580,728 26,444,124 
Cia I SE ae 54,432,092 350,000,000 «27,000,000 
CHES. = 23. ieee 177,000,000 1,100,000 
6,914,288 5,364,913 21,554,248 176,998,718 904,876 
eee 6l,0et, 7200 132, 976719 
131,110,401 88,151,614 4260,920,598 1,665,198, 976, 
a $239,933,136 61,212,757,128 73,059,651 
a tl ag .. 81,527,014 391,474,746 + —-21,871,780 
60,181,325 152,109,471 59,667,924 
703,818 581,405 4.915.787 14,241,637 1,891,138 
5,738,451 3,888,156 @10,456,834 423,254,743 u 
666,479,830 123,434,694 u 
3,498,371 3,166,488 14,866,743 87,292,990 6,339,289 
89,420,062 53,973,516 304,030,095 1,804,256,531 194,419,128 
1,347,575 908, 10,270,867 38,726,121 4,483,202 
973,997 679,659 1a ton. 00 27,900,000 75,284 
6,154,536 3,806,517 584.919 162,022,319 16,437,081 
Sjece. Sto 329,854,390 1,195,675,940 623,617,565 
452,979 267, 2,776,200 10,760,037 1,537,408 
2, 432-276 1,492,790 —=s-:11,717,666 52,110,402 3,084,178 
1,272; 737, 7'752,639 33,141,042 8,501,674 
1,622,871 864,434 7'135,523 _ 41,359,623 3,237,286 
27'342'234 17,735,251 «75,187,577 565,606,406 32,866,999 
47,763,430 30,147,271 143,573,589 1,113,810,563 —_yu,557,161 
Creatas ak Oat 000,000 6,750,000, 464,000,000 
210,635,108 ec eae 50,749,187 
10,008,013 6,285,481 10,6351 
2 de Bis 352,111,029  3,700,580,850 201,562,735 
Pee ages. 23,721,958 137,353,120 76,426 
3,048,215 1,685,671 15,002,113 75,138,351 oa 
331,104 237,996 4,123,510 9,070,601 2,025,348 
ieee scar 2,073,628 174,176,533 18,583,895 
pas RS > 34,143,301 163,079,210 14,749,455 
fh Rae 11.328,316 83,010,108 3,839,012 
42,432,198 ...... 126'852'180 923,345,010 68,916,715 
ete secese (66,486,152 407,762,169 27,170378 
638,499 586,078 22,389,178 650, 
2,795,507 2,078,604 16,536,112 80,144,753 —1,392,135 
742,251 576,435 6,733,7 206, - 1,009,818 
it a ss 21,043,719 109,522,812 3'970,451 
206,985 143,772 4,133, 143, 2,813,936 
2,226,599 1,542,868 12,224,795 61,297,378 2,003,036 
24 ae ote sees : ‘810,516 
951,063 628,3 : 992, 810, 
1,102,172 786,045 —-¢2,507, 4,278,609 278,609 
"066,637 4,863,598 11,183,021 _ ¢25,319,827 3,351,374 
10,608,605 7,150,575 40,479,714 * 264,341,921 16,455,170 
27,037,530  17,932,12 71,199,395 589,902,372 39,723,069 
172'982 113,112 2,276,000 7,026,000 1,325,897 
3,870,522 616,095 4,880,974 28,036,316 4,132,441 
ee aa Fe 205,639,914 1,531,650,021 103,136,100 
44,733 64,016 104, 1,554,000 u 
430,097 373,554 «17,810,187 19,535,93 11,955,248 
572,186 261, "009, 14,854,067 758,463 
Recccae Madan 25,437,000 114,680,000 11,060,000 
£902,925 1,478,1 
5,327,559 3,611,889 423,549,110 103,887,685 8, 
¢2,699,900 10,924,150 2,547,240 
45,947 54,083 0474, 5” tee 3 


f Includes group $223,287,724. kIncludes revivals $2,355,844; increased 
cGroup. + Includes $272, 290 Ordinary and $1,500 Group renewed busi- 


e Approximately. g Company’ s ordinary new paid for 
being $221,638,779 and its increase over 1927 





The selection of Mr. Nyemaster for a place 
on the directorate of Central Life was an- 
nounced Saturday by Dr. T. C. Denny, presi- 
dent. 

Mr. Nyemaster succeeds Dr. D. W. Smouse, 
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formerly a prominent Iowa physician, but who 
for several years has been residing in Cali- 
fornia. 

Mr. Nyemaster has been identified with bank- 
ing circles more than fifteen years. 
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National Life Insurance Company, 
Montpelier, Vt. 


Condensed Statement at the Close of Business, December 31, 1928 





REDE ES ELE SLADE SLI NE EAE A ET OE DE I $ 93,733,998.07 
Loans to policyholders secured by policy values........................00ceeceeees 19,279,219.01 
Premiums to complete policy years (for which full year’s reserves are included as 
ae a a ne shige 6 CaS Ew RRO wo be LG Eorceee 2,937,358.63 
Earned interest since the last interest payments......................-..000000es 2,652,689.30 
Real Estate (including the properties occupied by the Company).................. 3,378,185.37 
EES OF RSEBE SSS HR IES IM LC EE 639,113.31 
Net balance due from collecting agents................... 00. c ccc c cece eect cues 2,441.47 
$122,623,005.16 
NET ASSETS (Deducting non-admitted assets—$7,649.05).................. $122,615,356.11 


These assets fully cover (a) all Reserves required by law (b) all known and accrued Lia- 
bilities (c) all Regular Dividends payable in 1929 (d) Extra Dividends to policyhold- 
ers amounting to over $850,000 (e) Taxes not yet due (f) Policy Claims estimated to 
es. a's! aig Gide Pee lw OWA Ow a aE wn wee ek ee RR ee ee 115,848,591.06 





Leaving a surplus (PAR BASIS) as an additional guaranty to meet all contingencies.. $ 6,766,765.05 
(The surplus showing would be increased to $7,038,315.05 if the Company valued 
its bonds at market value) 


RECORD FOR 78 YEARS OF SERVICE 
This Statement Indicates the National’s Strength 








Assets now held (belonging to policyholders).................... 00.00. cece ceeeues $122,615,356.11 
Payments made to policyholders and their beneficiaries since organization in 1850. 210,193,791.15 
INN 62535 aca sie ok aight wd herenesine wwe ee $332,809,147.26 


All premium and annuity payments received. by the Company from policyholders. . 304,644,713.26 





Excess paid to policyholders or placed to their credit.......................... $ 28,164,434.00 


National’s Record in 1928 


Paid continuing members in dividends, annuity and fiduciary payments. .$ 5,013,240.59 





Paid beneficiaries because of the death or disability of 1219 members..... 4,727,477.72 
Paid retiring members whose insurance was matured or retired.......... 3,301,834.74 
TOTAL PAYMENTS TO POLICYHOLDERS OR THEIR BENEFICIARIES 
NE Peet ig OOS ial gy vig dee ov ae PORE COD Oe Phebe ab aera $13,042,553.05 
New insurance written and paid for in 1928...... $75,187,577.00 
Total insurance in force, December 31, 1928..... 565,606,406.00 
Directors 
FRED A. HOWLAND, HARRY M. CUTLER, OSMAN D. CLARK, 
President Vice-President Secretary 
WILLIAM W. STICKNEY, FRANK C. PARTRIDGE, JOHN M. THOMAS, 
Lawyer President Vermont Marble Company President Rutgers University 
CHARLES P. SMITH, HENRY RUSSELL PLATT, ELBERT S. BRIGHAM, 
President Burlington Savings Bank Lawyer, Chicago Mem ber of Congress 
CHARLES W. GAMMONS, r: ARTHUR B. BISBEE, M. D. EDWIN B. HAMLIN, 
Massachusetts Agent Medical Director Ohio and Indiana Agent 


J. GRAY ESTEY, 
President Estey Organ Company 
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UNIQUE PENSION PLAN 


Equitable Life Society Underwrites Policy 
for American Chicle Company 

T. H. Blodgett, president of the American 
Chicle Company, announces that the directors 
have adopted a bond pension plan for the bene- 
fit of the employees of their Dentyne and Chic- 
let factories in Long Island City, New York, 
and their plants in Chicago and San Francisco. 
The plan, entirely new in conception and ser- 
vice, was drafted by the Social Engineering 
Institute, Inc., of New York, of which Henry 
E. Jackson is president. It is underwritten by 
the Equitable Life Assurance Society of the 
United States. 

In announcing his company’s action, Mr. Blod- 
gett said, “I have long been interested in pension 
plans, waiting for study to develop a type of 
plan, sound financially and economically safe 
for the employer and one that gives the em- 
ployee a full measure of confidence that when 
he comes to retire he will be adequately pro- 
tected by an independent income. I believe that 
the plan we have adopted is a real forward step 
toward the ideal.” 

A. A. Masterson, treasurer of the company, 
pointed out that the plan is contractual, co-oper- 
ative on a 50-50 basis and is guaranteed by a 
full cash reserve; that its aim is to make avail- 
able a retirement income, beginning at age 65, 
equal at least to half the employee’s average 
wage. An outstanding feature of the plan pro- 
vides protection against disability as long as 


the disability lasts up until retirement age, when. 


the service annuity begins. 

Co-operation between the company and its 
employees is as follows: The company buys its 
share of pension bonds covering past service 
without requiring employees to buy any and its 
share of bonds covering the current service of 
present employees if they buy a similar number. 
All new employees will participate in the plan. 

The maximum annual cost of this plan to 
the company is estimated to be 1 7/10 per cent 
of payroll during the first ten years, and there- 
after 1 2/10 per cent of payroll. 

“Among the distinguishing features of this 
new plan, two should have special mention,” 
said Mr. Masterson, “first, the use of a new 
type of pension bond, which yields a monthly in- 
come of one dollar per unit beginning at age 65 
and lasting for life. As its share, the company 
distributes from one to five bonds per year of 
service according to an employee’s salary class. 
The use of thege bonds simplifies the plan’s oper- 
ation, makes it more understandable, saves book- 
keeping expense, encourages employee partici- 
pation and enables an employee to arrange and 
adjust his own schedule from time to time to 
meet his own particular needs as well as to 
secure his annuities at a lower rate. 

“Another unusual feature of the plan is that 
the future retirement income an employee buys 
not only is stated in a definite known amount 
but his instalment deposits are also level for pe- 
riods of five years) The fact that both pre- 
miums and benefits are flat and level prevents 
complication and waste in operation and is a 
mental satisfaction to employees.” 





OCCIDENTAL LIFE SHOWS 
FINE PROGRESS 





Material Increases Noted in All Items 
in 1928 Annual Statement 





INSURANCE IN FORCE OVER $137,- 
000,000 





California Company Enjoys Best Year Ever 
Under President Burkhard 


Entering its 23rd year of business, the: Oc- 
cidental Life Insurance Company of Los An- 
geles, Calif., is able to show in its annual 
statement as of January 1, 1929, that in no 
other period of its history has it enjoyed more 
gratifying progress than in the year just past. 
The admitted assets of this company as of 
January 1, 1929, were $19,091,587, which rep- 
resents the splendid increase during the past 
year of $3,587,115. Liabilities reported 
amount to $17,311,399, so that the surplus as 
regards policyholders is $1,780,188, which rep- 
resents a gain during 1928 of $793,122, or more 
than twice the gain which the corresponding 
item reflected in 1927. This surplus to pol- 
icyholders includes the fully paid-up capital 
stock of $500,000, surplus assigned of $1,027,- 
260, and surplus unassigned of $252,928. 

Chief among the company’s assets are first 
mortgage loans on real estate amounting to 
$8,081,928. Other asset items include loans to 
policyholders upon the security of the com- 
pany’s policies of $3,573,272; other loans se- 
cured by collateral, $155,500; bonds and war- 
rants valued at $3,305,572; real estate owned 
by the company conservatively estimated at a 
value of $1,969,670; cash in office and banks, 
$837,588; premiums in course of collection, 
$634,973; interest due and accrued, $459,025, 
and other miscellaneous asset items of $74,060. 

The chief liability item is the reserve on life 
policies required by law, which amounts to 
$16,751,879. Other liabilities are $55,397; re- 
serve on accident policies, life premiums and 
interests paid in advance, $149,220; reserve for 
Federal, State and other taxes, $103,173, and 
other liabilities totaling $251,729. 

The new life business placed on the books 
of the company in 1928 is a strong indication of 
the company’s growth during the past year. 
The $48,811,949 of new business for 1928 rep- 
resents an increase over 1927 for this item of 
$27,448,662, over 100 per cent. The insurance 
in force of this company on January 1, 1929, 
amounted to $137,694,833, a gain of $31,618,- 
139 over the amount in force for the previous 
year. This increase is decidedly unusual even 
for a company which has shown such a steady 
rate of progress as the Occidental Life has in 
its 22 years of existence. 

The premium income in the life department 
during 1928 amounted to $4,121,482, which 
represents a growth of $888,907. Results in 
the accident department indicate that the com- 
pany has adopted a very careful underwriting 
policy in respect to this business, as the acci- 
dent premiums of $253,913 in 1928 represent 
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a decrease of $30,232, as compared to the pre- 
vious year. 

These unusually large gains which the Occi- 
dental Life statement show should serve to 
entrench more firmly the fine reputation which 
this company has always enjoyed. It has been 
most energetic in securing new business and 
developing its agency force to a point where 
it is able to get maximum production, and has 
at the same time been managed along cautious 
and farsighted lines, so that the company rep- 
resents not only volume but financial strength 
and stability, as well. The officers who have 
guided the affairs of the company are as fol- 
lows: President, H. J. Burkhard; vice-presi- 
dents, J. F. Burkhard, E. L. Blanchard; secre- 
tary and general manager, John W. Vaughn; 
actuary, Francis M. Hope; assistant secretaries, 
Pierce L. Davies and Howard J. Brace; med- 
ical director; Edward W. Skeel, M.D.; audi- 
tor, W. S. Hosking, and assistant actuary, 
Clarence H. Tookey. The board of directors 
includes the chief officers and Dr. Dudley Ful- 
ton and Byron Erkenbrecher, Jr. 

The steady growth of the Occidental Life 
is indicated in the table below which shows 
the progress of the company by quinquennial 
periods, and indicates the continual increase in 
assets, income and insurance in force for the 
past twenty years: 


TWENTY YEARS’ PROGRESS 
(In Five-Year Periods) 


Total Inc. Life 
End of Each Admitted Prems. & Insurance 
Fifth Year Assets Invest. in Forte 
1908.... $361,973.09 $178,441.98 $2,997,391.20 
bea 897,192.51 526,065.43 8,738,603.36 
1918.... 2,112,996.92 1,019,809.75  20,825,256.37 
1923.... 5,204,051.52 2,018,844.91 48,664,246.00 


1928.... 19,091,586.87 5,940,729.27 137,694,833.09 


Will Develop City Agencies 


The National Life Company, Des Moines, 
Iowa, which recently became a mutual legal 
reserve company after having written business 
under an assessment charter for thirty years, 
states that its present agency organization will 
be further expanded under the new operating 
plan by giving particular attention to the 
development of agencies in the larger cities, 
there being a number of especially fine open- 
ings available at this time. In announcing the 
change in plan to its own agency force, the 
statement is made that it is not the purpose of 
the National Life Company to desert the field 
of popular price life insurance, but is to per- 
mit greater service to its patrons. Celebrat- 
ing its entry into the broader field, it will fea- 
ture the Universal policy—a dividend paying 
policy at non-dividend rates. In addition, it 
will issue life expectancy, five and ten year 
term policies, also yearly renewable term, and 
a series of four juvenile policies. 


Federal Reserve Life Meeting 
The agency conference of the Federal Re- 
serve Life Insurance Company, Kansas City, 
was held on Thursday, Friday and Saturday of 
last week at the Hotel Sherman, Chicago. 
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SUN LIFE ASSURANCE COMPANY OF CANADA 








A TOWER OF STRENGTH 





1928 


Assurances in force (net)........ $1,896,915,000 OF INTEREST TO 


An Increase of $408,925,000 


New Assurances Paid for........ 441,244,000 . THE UNITED STATES 


An Increase of $112,836,000 


fg eae 144,747,000 States funds at forty-one branches 


An Increase of $41,972,000 


Surplus earned during the Year... 40,264,000 The company maintains on de- 


Payments to Policyholders and 


Beneficiaries 49 920.000 approved securities in excess of the 
Piha ere RY te , : 


Surplus and Contingency Reserve. 66,938,000 holders. 


An Increase of $9,157,000 


pg ee 422,020,000 


(Including Paid up Capital) 


Assets, at December 31st, 1928... 488,958,000 


An Increase of $87,652,000 


Rate of Interest earned cn mean 
invested assets (net).......... 


DIVIDENDS TO POLICYHOLDERS INCREASED 


FOR NINTH SUCCESSIVE YEAR 


6.58% years in force, terminating by death or 





POLICYHOLDERS IN 


All policies payable in United 


in twenty-seven States. 


posit with United States Trustees, 


net liability to American policy- 


Total investments in United 
States securities exceed $225,000,- 
000. 





The Company has also inaugurated the 
practice of paying a special maturity divi- 
dend on participating policies, ten or more 


maturity. 














EXTRACTS FROM DIRECTORS’ REPORT 


. After deducting amounts re-assured, the total assurances in force now 
amount to $1,896,915,934.57, an increase of $408,925,254.48. Policies in 
force number 633,240, and in addition 136,293 certificates of assurance are 
held by employees of corporations and firms under the group plan. 

While every field of operation contributed its full share to these impres- 
sive advances, the rapid development of our business in Great Britain and 
the United States is especially noteworthy. The generous reception of our 
Company in countries served by powerful domestic institutions is particu- 
larly gratifying, as testifying to widespread appreciation of our record and 
services. 

. . . The amount paid to policyholders since organization, together with 
the amount at present held for their security or benefit, exceeds the total 
amount received from them in premiums by $111,370,229.10. 

The strength and resources of the Company have been still further 
enhanced. 

The net rate of interest earned on the mean invested assets, after making 
provision for investment expenses, has risen to 6.58 per cent. Dividend 
increases, bonuses and stock pivileges, accruing on many of the Company’s 
holdings, contributed substantially to this gratifying result. 

A net profit of $11,028,854.59 has been realized from the redemption or 
sale of securities which had risen to high premiums. 

The securities listed in the assets have been valued at figures substan- 
tially below the valued placed on them by the Government. This under- 
valuation of our securities represents an important safeguard against possi- 
ble adverse market fluctuations, additional to the reserves specifically pro- 
vided against that contingency. 

We are agaia able to report that on the bonds and preferred stocks listed 
in the assets, not one dollar, due either as interest or as dividend, is in arrear 


10r a single day, while the dividends accruing to common stocks exceed by 
several million dollars those payable on the same stocks at the time of 
purchase. 

The surplus earned during the ra based on the values given in the ac- 
counts, amounted to $40,264,088.5 

$10,000,000 has been deducted cai the already heavily marked-down 
value of securities, as additional provision against possible fluctuations, 
increasing the amount so set aside to $20,000,000. 

The special amount set aside as a liability to provide for unforeseen con- 
tingencies has been maintained at $12,500,009. 


Peg ,822,339.65 has been paid or allotted as profits to policyholders during 
the year. 

After making all deductions and allocations, $9,157,966.34 has been 
added to the undivided surplus, bringing the total over liabilities, contin- 
gency accounts, and capital stock, to $54,438,862.48 

The continued prosperity of the Company enables your Directors t> 
announce, for the ninth successive year, a substantial increase in the scale 
of profits to be distributed to participating policyholders during the ensuing 
year. 

In addition, your Directors have inaugurated the principle of granting 

a Special Dividend on participating policies maturing after having been 
in force ten years or longer. This new bonus will enable policyholders or 
beneficiaries whose withdrawal is occasioned by the maturity of policy 
contracts, to participate in the accumulated surplus which it has rot as 
yet been considered prudent to divide. 

The effort to provide life assurance at the lowest net cost obtainable has 
been increasingly appreciated. Our policyholders will be gratified by this 
further evidence of our desire that the Company’s prosperity shall be fully 
shared by its members. 











SUN LIFE ASSURANCE 
COMPANY OF CANADA 


























eS 











February 21, 1929 








THE SPECTATOR 








Life Insurance 











LNL JUVENILE CONTRACTS 


CAttractive to buy, 


Attractive to agerts 


Easy to sell 


oln .Neatiemak: Life Insurawe 





Uust ask 
AS. 








Handsome Gains of. American National 


The American National Insurance Company, 
of Galveston, Tex., has again shown its pro- 
gressive spirit by making large advances dur- 
ing the past year. Among the increases of the 
year were the following: In insurance in 
force, $79,944,821; in assets, nearly $4,000,000; 
in surplus, over $100,000, and in net reserve 
over $3,700,000. The company now reports as- 
sets aggregating $33,384,920; a policy reserve 
of $28,255,548, and a surplus to policyholders 
of $4,221,113, including $2,000,000 capital. Its 
insurance in force at the end of 1928 was $546,- 
645,788. The company operates from coast to 
coast and from the Great Lakes to the Gulf, 
and also in Cuba and the Hawaiian Islands, and 
its gross income exceeds $1,250,000 per month. 
Since its organization it has paid policyholders 
$29,831,856. The principal officers of this large 
and steadily growing company are: W. L. 
Moody, Jr., president; Shearn Moody, vice- 
president, and W. J. Shaw, secretary. 


American Life Makes Increases 


The 10th annual statement of the American 
Life Insurance Company, of Dallas, Tex., 
shows that on December 31 last the company 
possessed $1,613,585 of resources—an increase 
of about $200,000—and after increasing its legal 
reserve by nearly $250,000 to the sum of $1,- 
070,705, and providing for other liabilities it 
shows a capital stock and unassigned funds 
amounting to $475,000. During 1928 the com- 
pany paid claims to the amount of $525,761, 
making an aggregate since organization of $2,- 
390,019. The company closed the year with 
$58,445,775 of life insurance in force, repre- 
senting an increase of over $2,000,000. It also 
had accidental death insurance in force to the 
amount of $27,383,951. The president of this 
progressive company is A. C. Bigger, and he is 
assisted by an able official staff. 





William Alexander Taking Trip to Europe 

William Alexander, secretary of the Equit- 
able Life Assurance Society, is leaving to-day 
for an extended trip to Europe. He is sailing 
on the Vulcania. Mr. Alexander will not re- 
turn until some time in April. 











FOREIGN NEWS 








The three chief means of public transporta- 
tion in Berlin, Germany, carried in 1927, alto- 
gether, 1,216,000,000 passengers. The elevated 
and subway carried 222,500,000 and recorded 
3 accidents; the surface cars carried 834,700,- 
000 passengers with 410 accidents and the vari- 
ous bus lines 158,800,000 with 760 accidents. 
These figures include accidents of every 
description. 

A transatlantic air transport company is 
about to be formed by the Goodyear Company 
of America and the Zeppelin Company of Ger- 
many: Four new Zeppelins will be built and 
the air port at Berlin-Staaken will be expanded 
to become a world air port. 

The shares of the Munich Reinsurance Com- 
pany have of late risen greatly. Swiss capital- 
ists are said to have acquired large blocks of 
shares and other foreign competing companies 
are also reported as trying to buy important 
blocks of shares. 

The “Atlas” of London has obtained a li- 
cense for burglary, plate glass and riot busi- 
ness in Germany. 

An insurance trust company has been regis- 
tered in Berlin, the International Insurance 
Trust Company, Limited. Inasmuch as the cap- 
ital is only 20,000 marks, it seems to be an 
enterprise of little importance. 

The foundation of a government export cred- 
it insurance company in Poland has been ap- 
proved. The capital is 1,500,000 zloty. 

The Canton Basel, Switzerland, has taken 
out a liability policy to insure the liability of 
the Canton for accidents happening on public 
highways, for which the Cantonal administra- 
tion might be held liable. 

In France a law has been passed making it 
compulsory for military and civil air pilots to 
carry a minimum life insurance policy. The 
amounts are graded according to the salaries 
paid. 

The German Government is steadily using 
its influence and powers to restrict prviate in- 
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surance and extend social insurance. It is 
alleged that frequently means are used which 
are not only unethical but actually illegal, as 
penalties are threatened which do not apply. 

The Berliner Tageblatt, one of the leading 
Berlin dailies, recently brought out a long 
article, accusing insurance managers and direct- 
ors of using their influence in feathering their 
own nests. This, it is stated, is done by grant- 
ing mortgages under favorable conditions to 
relations; investing reserves in the stocks of 
favored enterprises and by participation of di- 
rectors and general managers in acquiring sub- 
sidiary companies. The comment says that this 
nay happen in a single instance, but is in no 
manner symptomatic. Of course, managers and 
directors may buy shares in the open market, 
like anybody else, though inside knowledge of 
pending consolidations undoubtedly gives such 
officials a favored position. 

In England, the sinking of the Vestris and 
the Porto Rico storm have seriously affected 
the London reinsurance market. Large rein- 
surance had been placed, especially with Lloyds, 
on the basis of loss excess agreements. 


Central Life of Iowa Celebrates Thirty-= 
Third Birthday 

Thirty-three years ago Monday the Central 
Life Assurance Society, of Des Moines, Iowa, 
was granted a charter by the State of Iowa to 
begin operations as a Mutual Life Insurance 
Company. 

Since that day, February 18, 1896, the com- 
pany has grown from the 250 policyholders, 
necessary to the obtaining of a charter, to an 
organization numbering more than 85,000 pol- 
icyholders, according to Dr. T. C. Denny, pres- 
ident. 

In observance of the thirty-third birthday of 
the Society, all department heads in the home 
office in the Insurance Exchange Building, 
gathered on Monday in the executive offices. 
This anniversary conference was called in 
honor of the memory of the late George B. 
Peak, founder of the Society and its president 
until his death in 1923. Dr. Denny briefly re- 
lated the history of the company; spoke on the 
progress made during 1928 and outlined plans 
for further development during 1929. 
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Globe & Rutgers 


FIRE INSURANCE COMPANY 
111 William St., New York 





ASSETS 
Bonds and Mortgages............... $ 
| a 


Govertment, City, Railroad and other 
Bonds and Stocks................ 86,471,541.50 


151,234.90 
505,000. 00 


Cash in Banks and Office............ 3,471,419.30 
Premiums in Course of Collection..... 7,356,287 . 74 
ee ee: 225,533 . 04 
Reinsurance Recoverable on Paid 

RNS Oe ue ee pen Na 'clad cece: sé 8 9,628.48 





$98,190,644 . 96 





JANUARY Ist, 1929 


LIABILITIES 
A nS tet at trea ee $ 7,000,000. 00 
er. mn en tN  : 37,252,917 .34 
Reinsurance Reserve................ 24,332,695 .62 
Losses in course of Adjustment....... 10,300,032. 00 


Commission and other Items......... 


7,800,000. 00 


Reserve for Taxes and Depreciation... 11,505,000. 00 





$98,190,644. 96 


Surplus to Policy Holders . . . $44,252,917.34 


Losses settled and paid since organization over $242,000,000 


Losses settled and paid 1928... .$17,030,337.70 


ISSUES POLICIES AGAINST 


Fire, Marine, Tornado, Earthquake, Hail, Explosion, Riot and Civil Commotion, 
Sprinkler Leakage, Inland Marine Transportation, Parcel Post, Automobile, 
Aviation Insurance 


Agents in Canada, Manila, Shanghai, London and Principal European Cities 











E. C. Jameson, President 


Lyman Candee, Vice-President 

W. H. Paulison, Vice-President 

J. H. Mulvehill, Vice-Pres. and Secy. 
J. D. Lester, Vice-President 


A. H. Witthohn, Secretary 

A. G. Cassin, Assistant Secretary 
J. L. Hahn, Assistant Secretary 
Scott Coleman, Assistant Secretary 











Progress since Consolidation in 1899 


Assets 
Dec. 31, 1899 $529,282.59 
Dec. 31, 1910 5,255,362.12 
Dec. 31, 1920 42,765,374.55 
Dec. 31, 1925 67,922,096.58 
Dec. 31, 1927 80,193,738.67 
Dec. 31, 1928 98,190,644.96 


Reinsurance 
Reserve Surplus 
$26,832.54 $3,038.94 
1,936,224.86 2,365,363.37 
16,593,764.16 11,361,311.89 
20,265,572.73 24,161,943.85 
21,794,727.64 29,514,599.03 
24,332,695.62 37,252,917.34 
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FIRE INSURANCE 





IS SEVENTY YEARS OLD 





National Liberty Had Been Organized 
Twelve Years at Time of Chicago 
Fire 





WEATHERED MANY CATASTROPHES 





Company Has Been Headed by Men Noted 
in Insurance World—Charles L. Tyner 
Now President 


During the present month National Liberty 
Fire Insurance Company of New York will 
observe the seventieth birthday of its founding. 
The company was chartered on February 16, 
1859, with a capital of $200,000 and now has 
a capital of $10,000,000. 

The company had seen only twelve years of 
life when the Chicago fire cost it over a quar- 
ter of a million dollars. In 1872, the year fol- 
lowing, the Boston fire added over $400,000 
to its losses. These were severe blows to the 
young company but it weathered them com- 
fortably. In the 57 years which have followed, 
it has paid losses on a realtively small num- 
ber of major catastrophes, these being the Bal- 
timore fire, the San Francisco fire, the two 
St. Louis cyclones and the two Florida hurri- 
canes. The company’s San Francisco fire loss, 
which was slightly in excess of two million 
dollars, was the largest of these losses and was 
paid promptly and in full. 

During its seventy years, several presidents 
have guided its destiny. Its first president was 
Maurice Hilger and following him were: 
Rudolph Garrigue, Hugo Schurmann, George 
B. Edwards and Gustav Kehr, ali men of note 
in insurance history. In 1923 Ralph Jonas, 
George U. Tompers and associates assumed 
control of the company and its growth was 
greatly accelerated. On January 1, 1927, Mr. 
Tompers was elected president and served un- 
til his retirement last year when the company 
became affiliated with the home group of fire 
companies, Charles L. Tyner of that group 
becoming the new head- 


Joins A&tna Fire Publicity Department 


DuBois Bingham, who for the past seven 
years has been engaged in insurance advertis- 
ing work, has joined the publicity department 
of the A<tna Fire group, consisting of the tna 
Insurance Company, the World Fire and Ma-, 
rine Insurance Company and the Century In- 
demnity Company. 

Mr. Bingham is a graduate of St. Lawrence 
University, Canton, N. Y., and came to Hart- 
ford in 1922. Since that time he has served 
in the publicity departments of two large fire 
and casualty insurance companies and also as 
a copywriter for a commercial advertising 
agency. 





Northwest Meeting Poorly Attended 
(Concluded from page 3) 


recently in capital and surplus were due. to 
market appreciation of securities and not due 
to excessive profits in rates as the public would 
believe and that the increases are used against 
the companies when they seek adequate rates. 

He asserted that the comparative figures in 
statement cards could do no good but could do 
much harm. 

The Chicago World’s Fair and Centennial 
Celebration Organization seized the opportunity 
of the association meeting to invoke the aid 
of the local. insurance men in solving the in- 
surance problems of that forthcoming exposi- 
tion. The speaker was Homer J. Buckley, 
chairman of the Centennial Committee on Pub- 
lic Information, who urged that the local in- 
surance leaders form an organization similar 
to that in San Francisco in 1915 when a com- 
mittee of insurance brokers donated their ex- 
pert services to the Panama-Pacific Exposition. 
He pointed out that it is more important for an 
exposition to build for fire safety than to de- 
pend upon fire insurance indemnity because if 
the money for a loss is paid by the companies 
the building indemnified could not be rebuilt in 
time to be of much value. 

Mr. Buckley pointed out that the insurance 
during construction and to provide for public 
liability during the exposition were most im- 
portant. 

An interesting open forum on use and oc- 
cupancy insurance was conducted by W. S. 
Foster, assistant Western manager of the In- 
surance Company of North America. 





Eureka-Security Fire and Marine Makes 
Substantial Gains 


As disclosed by the company’s annual state- 
ment dated January 1, 1929, the Eureka-Secur- 
ity Fire and Marine Insurance Company, of 
Cincinnati, made excellent gains in various di- 
rections last year. Its total income was $1,514,- 
696, while its total disbursements, including 
dividends, were only $1,190,110. The year’s 
operations resulted in an increase in the com- 
pany’s reserve of $110,816; a gain in assets of 
$363,251 and an increase in surplus of $233,- 
282. The Eureka-Security is stronger now 
than at any previous time, and possesses assets 
of $3,319,749, with a surplus to policyholders 
of $1,710,650, including $500,000 capital. The 
company does a business of about $1,200,000 a 
year of premiums and its reinsurance reserve 
at the end of 1928 was $1,341,468. The losses 
paid since organization amounted to $6,893,944. 
The officers of this strong and progressive com- 
pany are: President, F. A. Rothier; vice-presi- 
dent and secretary, B .G. Dawes, Jr.; treasurer 
and assistant secretary, Adam Benus; assistant 
secretary, F. C. Barton. 
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HEADS CAMDEN FIRE 


William T. Read Elected President of 
New Jersey Company 








J. LYNN TRUSCOTT CHAIRMAN OF 
BOARD 





Read Family Has Been Prominent in Com- 
pany Since Organization 

J. Lynn Truscott, president of the Camden 
Fire Insurance Association, Camden, N. J., was 
elected president of the board of directors and 
William Thackery Read, vice-president, was 
elected president at the annual organization 
meeting last week. President Truscott had 
previously announced his intention of retiring 
from the presidency because of his advancing 
years. All other officers were re-elected. 

Mr. Read is the grandson of John S. Read, 
one of the founders of the Camden Fire, and 
is a nephew of Edmund E. Read, Jr., who pro- 
ceded Mr. Truscott as president. He was born 
in Camden in 1878 and was graduated from the 
University of Pennsylvania in 1900, later 
entered the law school of the university and 
was admitted to the bar in 1903. He served 
two terms as State senator from Camden 
county and was treasurer of the State of New 
Jersey four terms, from 1916 to 1928. He had 
beén a director of the Camden Fire for a num- 
ber of years and in 1928 he retired from pub- 
lic office to become vice-president of the board 
of the association. 


C. A. Ludlum Mentioned for Director of 
United States Chamber of Commerce 


Petitions in support of the nomination of C. 
A. Ludlum, vice-president of the Home Insur- 
ance Company, New York, for election as a 
director of the United States Chamber of Com- 
merce representing the department of insur- 
ance have been filed. Mr. Ludlum has for 
some years been a member of the insurance 
committee of the Chamber of Commerce of 
the United States. The petitions have been 
signed by the presidents of the following or- 
ganizations: National Board of Fire Under- 
writers, Federation of Mutual Insurance Com- 
panies, American Institute of Marine Under- 
writers, National Bureau of Casualty and 
Surety Underwriters, Queens Borough Cham- 
ber of Commerce, National Electric Light As- 
sociation, National Association of Insurance 
Agents, Insurance Federation of America, In- 
ternational Association of Casualty and Surety 
Underwriters and the National Automobile 
Underwriters Conference. 


--The National Board of Fire Underwriters has is- 
sued January, 1929, supplements to its Lists of In- 
spected Fire Protection Appliance and Gas, Oil and 
Miscellaneous Appliances. 
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NEAL BASSETT, President JOHN KAY, Vice-Pres. A. H. HASSINGER, Vice-Pres. WELLS T. BASSETT, Vice-Pres. 





FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 

THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 

- CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 
THE METROPOLITAN CASUALTY INSURANCE CO., N. Y. 





Western Department HOME OFFICES: Pacific Department 
H. A. CLARK, Manager Newark, N. J. W. W. & E. G. POTTER, Managers 
844 Rush Street New York, N. Y. Philadelphia, Pa. 60 Sansome Street 
CHICAGO, ILL. Pittsburgh, Pa. Milwaukee, Wis. Concord, N. H. SAN FRANCISCO, CAL. 


LOYAL TO PRINCIPLE--TO LOYAL AGENTS, LOYAL 






















‘Policiesthat Protect’ ‘Policiesttat Protect’ ‘PoliciesGar Protect 


More Money than He Cares 
it ¥te| to Spend 
Month Your prospect wants pro- 
tection but what if the 
premium runs too high? 
Our representatives are 
never at a loss for they 
\ have policies to fit every 
“A requirement — every 
4;°:'.. purse. Let’s show you 
Fi / how this can work to 
. your advantage. 


ama _ The FARMERS & BANKE 


Life Insurance Company; 
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PENNSYLVANIA LEGISLATION 


Departmental Measure Would Require 
Life Companies to Invest 75 Per Cent 
of Reserves in State 


PHILADELPHIA, PENNA., February 18.—A bill 
introduced in the Pennsylvania Legislature by 
Senator Aron, of Philadelphia, would require 
as one of the qualifications to write business 
in Pennsylvania that life companies invest in 
Pennsylvania securities or real estate. 

The proposed legislation, known as Senate 
Bill No. 210, stipulates that “each life insur- 
ance company now engaged or that may here- 
after engage in transacting the business of life 
insurance in this Commonwealth shall, as a con- 
dition of its right to transact such business in 
this Commonwealth, invest and keep invested 
iu Pennsylvania securities and in Pennsylvania 
real estate * * * a sum of money equal 
to at least 75 per cent of the aggregate amount 
of the legal reserve required by the laws of 
the State of its domicile to be maintained on 
account of its policies of insurance in force 
written upon the lives of the citizens of this 
Commonwealth.” 

This bill, it is said, is part of the insurance 
legislation being backed by Insurance Commis- 
sioner Taggart. 

Among the other measures introduced of in- 
terest to life insurance men are: 


Senate Bill No. 74 and 75, introduced by 
Senator Apple, would repeal the acts of April 
15, 1868, and June 28, 1923, which read: “That 
the net amount payable under any policy of 
life insurance or under any annuity contract 
upon the life of any person, heretofore or 
hereafter made for the benefit of or assigned 
to the wife or children or dependent relative 
of such person, shall be exempt from all claims 
of the creditors of such person arising out of 
or based up6dn any obligation created after the 
passage of this act, whether reserved by or 
permitted to such person.” 

House Bill No. 315 would amend the insur- 
ance laws to allow ex-service men, residents 
of Pennsylvania and who were honorably dis- 
charged after serving in time of war, to re- 
ceive licenses as agents or brokers without pay- 
ing any fee. 


Germanic Fire Appointment 

The Germanic Fire Insurance Company of 
New York has announced the appointment of 
Nelson Reid as executive special agent in the 
Middle West, with headquarters at Detroit. 
Mr. Reid recently resigned as Wayne county 
(Michigan) manager of the North America 
Group, after eight years in that position. 


British America and Western Assurance 
Companies 


Toronto, CANn., February 18.—James Stew- 
art and W. H. McWilliams, both of Winnipeg, 
have been appointed directors of the British 
America Assurance Company and of the West- 
ern Assurance Company of Toronto. Both 
these men are prominent in Canadian business. 





Insurance News and Gossip in New Jersey 


through a rather unusual experience of 

disastrous fire losses. Both as to num- 
ber of fires and amount of damage inflicted the 
records show a volume that is anything but 
encouraging. The aggregate of claims thus far 
foot up nearly $300,000 and embrace such heavy 
losses as those of the Swiss Chalet Rochelle 
Park, Melchor residence Englewood, Plump 
Bros. Hackensack, Ettinger home, Harworth, 
besides several alleged incendiary fires in Ridge- 
field Park and Hackensack. 

Geo. B. Hitchcock of Teaneck, president of 
the Hitchcock Agency, Inc., has left for a 
month’s vacation at Miami Beach, Fla. 

The semi-annual meeting of the New Jersey 
Association of Underwriters will be held at the 
Stacy-Trent Hotel in Trenton, on Wednesday, 
February 27. A number of questions of vital 
interest will be discussed. 

At a recent meeting of the executive com- 
mittee of the Bergen County Association of 
Insurance Agents, it was decided to take steps 
to have all specific ratings for Bergen county 
issued on printed eards instead of continuing 
the present “Scrap Book System.” The secre- 
tary was instructed to communicate with the 
Schedule Rating Expert in reference thereto. 
Agents generally would welcome this change. 

The question of co-operative advertising was 
also discussed and brought out a suggestion 
that it might be well to have the larger agencies 
in each territory underwrite two or three “ads.” 
for the Association and, in this way, encour- 
age additional members so that a regular cam- 
paign could be established and at a reasonable 
cost to all. 

One of the oldest and largest of the promi- 
nent agencies in Hackensack has suspended. On 
petition of Frank M. Taylor, majority stock- 
holder of F. M. Taylor & Co., Inc., his son, 
Donald Taylor, has been appointed receiver. 


Sy INCE January 1, Bergen county has passed 


The liabilities are named as $69,000 with assets 
of $27,500. 


In an address by John C. Conklin, president 
of the J. C. Conklin Agency, before the 
Kiwanis Club, Hackensack, the subject of Com- 
pulsory Automobile Insurance was treated in 
a most interesting and convincing manner. He 


- Stated that the advantages to be gained are sup- 


posed to be two-fold. 

First——By compelling every automobile owner 
to take out liability insurance, the public is pro- 
tected against financial irresponsibles. The in- 
jured or family of a victim of an automobile 
accident are assured of the financial responsibil- 
ity of every automobile owner to a limited ex- 
tent. 

Second.—By reason of the insurance com- 
panies increasing their incomes over 100 per cent 
the cost would be better distributed and the in- 
creased volume would enable the insurance com- 
panies to lower the cost per individual. 


In a clear and practical talk the speaker 
demolished both contentions. He maintained 
that the very ethics of compulsion deprived the 
companies of the right and privilege of selection 
—a most important factor in determining experi- 
ences. He referred also to the acknowledged 
failure of the Massachusetts compulsory enact- 
ment—increased number of fraudulent and 
fictitious claims and litigated cases, all of which 
has resulted in a demand for an advance in 


“rates. Already six companies have ceased writ- 


ing automobile insurance in Massachusetts. 


The schedule of commissions, as fixed by the 
Eastern Underwriters Association, was extended 
to March 31. As that date approaches, agents 
are not only interested as to the outcome of 
the pending suit relating to the constitutionality 
of Senate bill No. 98, but wondering whether 
or not the decision will be rendered jn time 
to preclude the necessity of another extension. 








Justice of Ontario Supreme Court to Probe 
Automobile Insurance Rates in 
Canada 


Orrawa, CANn., February 18 —Honorable 
Justice F. E. Hodgins of the Frst Appellate 
Division of the Supreme Court of Ontario has 
been appointed as Provincial Government Com- 
missioner to investigate the recent increase in 
automobile insurance rates, it was announced 
by Honorable W. H. Price, attorney-general. 

His Lordship’s Commission gives him power 
to hold hearings and hear evidence from the 
insurance underwriters and those who approved 
of the increase. 

R. Leighton Foster, Provincial Superintend- 
ent of Insurance, will represent the Province at 
the commission’s hearings. Mr. Foster’s duty 


will be to bring all available data before His 
Lordship. 

A strong fight against the increase will be 
put up by the Canadian Manufacturers Asso- 
ciation, the Ontario Motor League, and the To- 
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ronto Board of Trade, all of whom have ap 
nounced that they will tender evidence to de- 
feat the rise. The insurance companies have 
announced that they are quite prepared to lay 
their whole case before an impartial tribunal. 


Firemen’s Stockholders Vote to Increase 
Authorized Issue to $25,000,000 

At a special meeting of the stockholders of 
the Firemen’s Insurance Company, of Newark, 
held Saturday morning, it was unanimously 
voted to increase the authorized capital stock 
of the company from $15,000,000 to $25,000,000 
by the creation of 1,000,000 additional shares 
of the par value of $10 each. It was an- 
nounced that the board of directors has no 
thought of offering any of the increased 
authorized capital stock to stockholders for 
subscription at the present time: 

It was also voted that the number of direct- 
ors of the company be increased from 21 to 24. 
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ASSURANCE COMPANY, LTD. 
of London 
150 William St., New York 


INDEMNITY COMPANY 
150 William Street, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 

Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 

tion, Public Liability, Workmen’s Compensation, Burglary & 
Theft, Accident & Health, Plate Glass. 














—men who are morally 
dependable— 

—men who are finan- 
cially responsible— 


WEST VIRGINIA 














PENNSYLVANIA 











TEXAS 
-—men who are anxious OKLAHOMA 
to accomplish results— CALIFORNIA 
=—men who are open to Partnership-basis ILLINOIS 
Agencies IOWA 
LIFE HEALTH ACCIDENT 
THE OHIO STATE LIFE INSURANCE COMPANY = 
ell it all in the 
Columbus, Ohio tirst letter—Time is 
Standard Swb-Standard Swuper-Standard Money. 
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GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of’sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 




















1824 1929 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 
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Great American 
Insurance Company 


= Now Dork Sw 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1928 


$12,500,.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23.422,855.21 | 


NET SURPLUS 


2 1.060,1 19.35 
56,982.974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CI1Y 


WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicago, III. 
G. R. STREET, Vice-President 
PACIFIC DEPARTMENT 

233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Wwm. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Ww. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 














C. E. Clarke, President J. R. Anthony, Jr., Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance 


Commercial and Industrial 














THE.PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Coa- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 











KEYSTONE INDEMNITY EXCHANGE 
PARTICIPATING AUTOMOBILE INSURANCE 


110 SOUTH 16th STREET, PHILADELPHIA, PA. 


LOCAL AGENTS WANTED 


FIRE, THEFT, COLLISION, PROPERTY DAMAGE, PUBLIC LIABILITY 
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POINTS OUT BIG SAVING 


W. W. Ellis Says Fire Prevention 
Work Has Resulted in Progress 








SPEAKS AT CHICAGO MEETING 





Richard E. Vernor in Chair as Protection 
Men Hold Sessions 


Cuicaeo, Itt., February 18.—A saving in fire 
premiums which last year amounted to an aver- 
age of more than three dollars for each person 
in the United States has resulted from the or- 
ganized fire prevention work of the stock fire 
insurance companies as compared with the cost 
of insurance in 1913, asserted W. W. Ellis, as- 
sistant to the general manager of the National 
Board of Fire Underwriters here Monday 
while speaking before the conference here of 
State Fire Prevention Association officials. 

Mr. Ellis pointed out that the average fire 
insurance premium in 1913 was $1.11, while in 
1928 it was only 86 cents and that if the pre- 
miums had been written at the 1913 rate the 
amount collected last year would have been 
one billion five hundred fifty-three million dol- 
lars or more than three hundred forty-nine mil- 
lion more than was actually collected. 

He asserted that the fire prevention efforts 
of the fire insurance companies should have 
the widest publicity so that the public will not 
misunderstand the motives of the companies in 
their work. 

He told of the progress of the public rela- 
tions campaign of the National Board, one oi 
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TREATY and FACULTATIVE 
FIRE RE-INSURANCE 


JANUARY, 1928 
Capital and Surplus, $1,324,348.38 
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the important items being the co-operative ad- 
vertising campaign now being tried in five 
States. 

Richard E. Vernor of the Western Actu- 
arial Bureau was in charge of the meeting and 
was toastmaster at the complimentary luncheon 
given to the visiting fire preventionists. 

Among the speakers were: V. E. Herbert 
of Kansas; H. M. Zimmer, president, Illinois 
Association; A. M. Upham, Iowa; H. P. Win- 
ter, Ohio; J. H. Bunten, Iowa; Rollin I. Clark, 
Insurance Department of the Chamber of Com- 
merce of the United States; O. A. Ramseyer, 
Missouri; James A. Atkinson, Oklahoma; and 
George H. Parker, chairman of the Fire Ser- 
vice Extension Committee of the National Fire 
Waste Council; Harry “Smoky” Rogers also 
aided. 


WOULD APPOINT PERMANENT COM- 
MITTEE 


Marine Men Would Provide for Meeting 
With Underwriters 


At a meeting held last week in New York 
by a committee which was appointed at the 
recent national conference on marine affairs 
in Washington, it was voted to recommend to 
the next national conference, which will be 
held at a time yet to be determined at Wash- 
ington, that a permanent public committee of 
seven be appointed. The purpose of this com- 
mittee as outlined in the recommendation would 
be to provide a common meeting ground be- 
tween shippers, ship owners and underwriters 
for the better understanding of marine insur- 
ance questions, to adjust, informally, difficulties 
which may arise between carrier, shipper and 
underwriter, and to give the shippers a direct 
voice in all matters of mutual concern. To an 
extent the idea is based on the Atlantic States 
Shippers Advisory Board which has operated 
with success in adjusting differences between 
the railroads and the shippers. The proposed 
committee will consist of seven members, one 
of whom will be appointed by the chairman of 
the United States Shipping Board, two by the 
Association of Marine Underwriters, two by 
the American Steamship Owners Association 
and two by the Chamber of Commerce of the 
United States. It will be empowered to form 
its own organization and to adopt rules and 
regulations governing its procedure. 


The problems of classifications of liners for 
cargo insurance, compulsory insurance of pas- 
sengers and indemnity against bills of lading 
were discussed at the meeting last week and 
referred to subcommittees for consideration and 
report. At the meeting B. K. Ogdon of the 
United States Shipping Board represented 
Commissioner E. C. Plummer as chairman, and 
others of the committee were Henry C. Hunter, 
counsel for the National Council of American 
Shipbuilders; Henry Herberman, president of 
the Export Steamship Corporation; E. J. Mc- 
Cormack, of Moore & McCormack; Charles R. 
Page, vice-president of the Fireman’s Fund In- 
surance Company and A. M. Boal, admiralty 
counsel for the Shipping Board. 
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COMPROMISE IN CHICAGO 


Board Abrogates Rule as to Inter- 
Change of Business 








BROKERS STILL DISSATISFIED 





Question of Congested District Still Left 
Open—Other Developments 

Cuicaco, Itt., February 19.—Developments 
in the campaign of protest on the part of sub- 
ordinate producers of fire insurance in Cook 
county against the new commission schedule 
and rules of the Chicago Board of Under- 
writers came thick and fast this week. 

The Chicago Board, through its executive 
committee, announced a revision of the rules 
in three particulars, thus capitulating partially 
to the demands of the producers. 

The Insurance Brokers Association of IIli- 
nois held a meeting at which it was announced 
that its membership had increased more than 
one hundred per cent since December 1, be- 
cause of its vigorous campaign against the 
rules. 

The real estate men announced that their in- 
dependent battle organization would be known 
as the “Association of Producers of Preferred 
Insurance.” 

It is recalled that the brokers objected to 
the regulation which would have prohibited the 
subordinate producers from exchanging busi- 
ness, and that they were especially opposed to 
the type of pledge which the Chicago Board 
had stipulated should be signed by all pro- 
ducers, and that they opposed the enlargement 
of the conflagration hazard district in which 
limited commissions would be paid. 

The Chicago Board on Monday through an 
executive bulletin announced that, upon the ad- 
vice of special counsel, the provision prohibit- 
ing interchange of business among subordinate 
producers would not be enforced and that 
members would not be required to sign a pledge 
to that effect; that it would not be necessary 
to require a pledge specifically mentioning com- 
missions and brokerage and that only a general 
pledge to uphold the constitution and by-laws 
and regulations would be asked, thus eliminat- 
ing the mention of “rates, tariffs, commissions 
and brokerage,’ and that members of class 
three in the area between the old congested dis- 
trict and the new congested district who han- 
dle real estate as well as insurance would con- 
tinue as class three instead of being transferred 
to class four, “pending further action by the 
board.” . 

However, the brokers, though jubilant over 
the lifting of the embargo against the inter- 
change of business, were not satisfied with the 
revision as to the pledge and their advice to 
the members of the Brokers Association con- 
tinued to be “do not sign the pledge.” 
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CASUALTY INSURANCE AND SURETY BONDS 


CONDENSED FINANCIAL STATEMENT 
As of December 3l1st, 1928 LIABILITIES 











ADMITTED ASSETS - Reserve for Unearned Premiums—pro-rata 
: : eines : RAMEE cg i hci eteA a task ee) wos ie ae $ 869,830.42 
Mortgage Loans on Real Estate, First Liens.. $ 635,789.25 Reserve for Losses (excluding 
Bonds, Market Value bis Schedule “P”............ . $ 69,309.62 
U. S. Government....... $ 387,550.00 Reserve for Liability and Com- 
State and Municipal..... 1,520,579 .90 pensation Losses (Schedule 
ee EO ie eee 336,660 .10 POY. ons padres 307,772.77 
Public Utilities and In- a Et ees 377,082 .39 
dustrial.............. 40,255 .00 Reserve for Commissions ..............6 010005 +0 116,527 .17 
aemmmmeme ks Reserve for Taxes and Other Items Payable... i ‘ 
P i iaG e of Collection (under 90 Reserve for Remsurance..............e60.08% ,Ga2. 
nod i ' want DIRE. EA ae ; ee 438,142 .92 VOLUNTARY CONTINGENT RESERVE.. ___100,000 .00 
Cash in Office and Banks........-/.......... 280,292 .13 Tee TNE. oo ee ne ike $1,539,511 .18 
Accrued Interest on Investments............ 42,949 .37 eo hcs ona $1,000,000 .00 
eee eee 289 .02 SR RES 1,142,996 .51 
e/a ee. Surpltisito Policy Holders: ....o-.:.:5,0: 06:0 aistenxe-valave 2,142,996 .51 
RRR te eee $3,682,507 .69 PNERBIRD ES eos ot a cia heveren S ococel she taxet ei ewe RTT $3,682,507 .69 
COMPARATIVE RESULTS 
July 13, 1926 Dec. 31, 1926 Dec. 31, 1927 Dec. 31, 1928 
0 eS On a a OD aE ce $ 815,320.92 $1,726,836.27 $2,278,999.65 $3,682,507.69 
Reserves...... Te oa es ay a 215,320.92 725,615.34 1,155,785.89 1,539,511.18 
Surplus to Policyholders................. 600,000.00 1,011,220.93 1,123,213.76 2,142,996.51 
Net Premiums Written.................. 600,051.14 1,637,255.27 1,883,140.84 
Net Premiums Written (before reinsurance) 2,034,824.15 




















THE EUREKA-SECURITY 


FIRE AND MARINE INSURANCE CO. 
Established 1864 
° 22 Garfield Place, Cincinnati, Ohio 


B. G. Dawes, Jr., Vice-President and Secretary 


Annual Statement, January 1, 1929 








ASSETS LIABILITIES 

I ew esi $ 118,508.63 i oe g 500,000.00 
United States Government Bonds. . . 536,098.50 Reinsurance Reserve............... 1,341,467.69 ! 
Federal Farm Loan Bonds, State Reserve for Losses, Tax and all other 

Territorial and Municipal Bonds. . 628,878.50 Ni ica ie sk Bt 267,632.00 
Railroad, National Bank and Other Mot Gursius.................% ...  1,210,649.79 

ED EE IT 1,721,809.00 . 
Premiums in Course of Collection. . . 268,994.80 $ 3,319,749.48 
Cash in Bank and Office........... 32,150.36 
Interest Due and Accrued.......... 13,309.69 Surplus to Policyholders......... _ 1,710,649.79 

7 Losses paid since organization.... 6,893,943.80 

Hotel Tocome 188... Lptaenge SMa Reverve, IOBB.. ., 110,815.76 
Total Disbursements, 1928 (incl. Gain in Assets, Ewer eae ee is 363,251.00 

ES LEELA EE 1,190,109.80 Gein in Surplus, T1925.............: 233,282.07 
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Fire Insurance 








Underwriting Results in 1928 


Below are presented the underwriting i income earned and the net 
profit or loss from underwriting in 1928, of a number ot fire insurance 
companies which earned $1,000,000 or more of underwriting income 
last year: 


Underwriting Underwriting 













Income Profit (+) 
Name and Location of Company Earned or Loss (—) 
Metrin, Sialic ee cecieea sea $27,597,669 $+1,191,011 
American Alliance, N. Y..........-- 1,600,018 +273,062 
American and Foreign, N. Y......... 1,357,751 +346,558 
American Automobile, St. Louis. ..... 7,646,331 +1,028 
American Eagle, N. hone ee 6,000,940 +745,684 
American, Newark.............+2++ 13,825,403 +900,991 
Atlas Assurance, London...........- 4,195,251 ie 
Automobile, Hartford. ............-. 7,954,233 
Baltica, Copenhagen. . Seales 1,470,659 
Bankers and Shippers, 1, 3 eee ag 3,358,116 
Buffalo, Boflalo, N.Y 2. .cccccacsess 1,958,950 
Caledonian, E dinburgh..........++++ Hy 862,675 
California, San Francisco. ..........- 9/582, 682 2.96 
Camden Fire, Camden, N. J........- 5,492,278 45 57 74, 946 
Chicago F. & M., Chicago.........-- 1,354,570 +8,920 
City of New York, N. ¥....2..-0000 2,998,333 +311,849 
Columbia, Jersey City, N. J.......-- 1,055,094 +144,793 
Commercial Union, - /ondon Be anes 10,126,070 -+-1,962,047 
Commonwealth, N. Y...........-+-- 3,083,279 +88,605 
Commercial Union Tue, | ig ROP 1,279,950 +116,379 
Concordia Fire, Milwaukee.........- 1,948,132 +110,927 
Continental, New York............-- 25,637,543  +2,634,900 
Eagle Fire, Newark, N.J.........-+: 2,767,669 +357,456 
Eagle, Star and Brit. Doms., London.. 3,958,741 +613,949 
Fidelity-Phenix Fire, N. Y........--- 21,058,588 +2,151,524 
Franklin Fire, Philadelphia.......... 4,656,956 +299,087 
Girard F. & M., Philadelpbia........ 1,916,785 -+-108,728 
Globe and Rutgers Fire, N. Y 26,056,464 —3,190,722 
Great American, N. Y.........-0+0 19,551,083 +440,434 
Guaranty Fire, Providence 778,394 —5,311 
Framumton Wire, N.Y. 6. ccccvcccsss 1,038,274 +204,363 
Paneer Pre, NW; Vive. sco sivcsscceve 4,930,370 +372,437 
Hartford Fire, Hartford...........-. 48,290,129 +2,313,711 
pS Co See 46,254,648 43, 503,616 
Imperial Assurance, N. Y.........--+ 1,261,414 +105,315 
Inter-Ocean Reins., Cedar Rapids, Ia.. 1,607,275 +135,469 
Lumbermen’s Mutual, Mansfield, 0... 1,812,057 +551,802 
Lumber agg ai sc 1,146,147 +443,492 
Mechanics, Philadelphia...........-- 1,937,785 +81,451 
Mercantile, New York............--- 2,982,551 +239,348 
Merchants Fire, New York.........- 3,917,530 +314,748 
Millers Mut. Fire, Alton, Ill......... 1,393,394 +448,824 
National Reserve, Dubuque, Ia....... 1,334,507 +12,525 
New Hampshire Fire, Manchester. . . . 5,276,104 +610,131 
Northern, New York.............+-+ 3,619,965 78,400 
Northwestern National, Milwaukee. . . 5,114,031 +381,940 
Pacific iy Ps 8 ae 3,380,895 +254,855 
ane 5 ee DELETE ELS “ae 2,014,731 +-138,652 
Ivania Fire, Philadelphia... ... 6,588,075 +472,225 
Prov ence-Washington, Providence... 7,312,548 +434,385 
BOP INOW VO ccc sccncs qs-00s00 9,695,394 +-893,060 
Richmond, INGW NOES. oceccncccwons 1,493,504 +153,053 
Royal, Liverpool eee errr 13,396,571 +1,534,750 
Skandia, Stockholm...............++ 1,362,11 +228,820 
Sun Ins, Office, London............- 4,634,626 +495,671 
Superior Fire, Pittsburgh............ 1,952,278 46, 
Travelers Fire, Hartford............. 7,815,706 —729,270 
Union Assurance, London............ 1,677,741 +148,213 
United Firemens, Philadelphia. ...... 1,242,142 +95,516 
United States Fire, N. Y............ 15,523,250 +958,985 
Virginia F. & M., Richmond......... 1,300,125 +19,403 


Seaboard Elections 


BattimoreE, Mp., February 18—Two new 
directors, Cleveland R. Bealmear and Isaac 
T. Parke, and a new vice-president, Hol- 
brook Whitehead, Jr., were elected by the Sea- 
board Insurance Company at the annual meet- 
ing of stockholders Friday. Other directors 
were re-elected. The board reorganized by re- 
electing the officers. 
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Globe and Rutgers Fire Makes Great 
Progress 

A wonderful record was made by the Globe 
and Rutgers Fire Insurance Company, of New 
York, during the year just closed. Its assets 
increased $18,000,000, now standing at $98,190,- 
645, and after the payment of a stock dividend 
of $3,500,000 and cash dividends amounting to 
$1,540,000 and largely increasing its reserves, 
it shows a gain of nearly $8,000,000 in net sur- 
plus, the latter item now being $37,252,917, 
which, with $7,000,000 capital, makes the pol- 
icyholders’ surplus $44,252,917. The company’s 
net premiums written last year amounted to 
$28,594,432. Included among the liabilities of 
the company are an unearned premium reserve 
of $24,332,696 and reserves for taxes and depre- 
ciation amounting to $11,505,000, special re- 
serves having been increased $2,500,000 during 
the year. The marvelous growth of the Globe 
and Rutgers is indicated by the increase in as- 
sets from $529,283 on December 31, 1899, to 
$98,190,645 on December 31, 1928, the surplus 
having increased in the same period from $3039 
to $37,252,917. 


Ontario Automobile Rate Inquiry 
Toronto, Can., February 8.—Justice Hod- 


gins has been appointed by the Ontario Gov- 
ernment to inquire into automobile rates. 
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Organized 1859 


NATIONAL LIBERTY INSURANCE COMPANY OF AMERICA 


709 6th Avenue, New York City 


Premium Reserve .:...ccccccccccccccccsccccocs 
Reserve for all Other Liabilities ...........2e00. 
PNR ora ccc secs ba ccecessioguacevenden aes 


ORME MOGMEE oo oo sn 0 0ss ode ooeeemetmaenae 
SURPLUS TO POLICYHOLDERS $20,758,100.02 





Summary of Semi-Annual Statement, July 1, 1928 


- -$2,000,000.00 
-- 9,826,847.02 
++ 1,825,129.00 
. -18,758,100.02 


- -$32,410,076.04 











Premiums in New York City 


Below are presented New York City fire premiums (Manhattan 
and the Bronx) of companies receiving $100,000 or more of premiums 
during the last half of 1928, together with premiums for the corre- 
sponding period in 1927: 

Last Six Months of 
1927 


Name and Location of Company 1928 

Acta, TAOS. «os 5 5 ooo sc ccccesis $220,606 $253,690 
American Alliance, N. Y.............. 115,488 111,866 
American Eagle, N. Y...............-- 150,098 165,696 
American Equitable, N. Y............. 294,304 214,810 
Automobile, Hartford................. 161,450 218,814 
Po See peer 120,118 106,380 
Cris of New Yor, N.Y. 6 oc cccccccces 150,265 211,654 
Commercial Union, 1 |) ANE ieee 204,669 182,288 
Concordia Fire, Milwaukee............ 166,302 153,715 
jj 4 Oe eer 509,166 415,381 
Fidelity-Phenix, N. Y...........0sse00 213,482 222,231 
Fire Association, Philadelphia.......... 116,927 109,524 
Firemen’s of Newark, OMENS cSicccce 122,834 122,470 
PC eee 103,986 102,970 
Glens Falls, Glens Falls............... 120,279 146,773 
. Globe and Rutgers, N. Y.............. 223,990 291,279 
Great American, N. Y...............+- 559,643 610,878 

Hartford Fire, Hartford............... 149,035 198, 
pee eee eee 639,055 687,165 
Importers and "Exporters, | a Parry 132,662 107,568 
ER OO O8 TE A Bienen cc ccsicece 229,946 336,694 
Knickerbocker Ins. Co., N. Y..........- 172,376 117,247 
Liverpool & Lon. & Globe, Liverpool. ... 207,106 236,370 
National Fire, Hartford............. 194,115 208,050 
iit 8 oer ree 258,707 221,617 
i SS) eee ere 8,309 401,520 
Northwestern National, Milwaukee. .... 121,790 112,098 
Philadelphia F. & M., Philadelphia... . . 139,625 156,295 
Phoenix Fire, — EEE 149,383 139,838 
ORE MOINS 6 oo esis a cienrccsceve 173,747 192,707 
Springfield r & & Mi, Springfield........ 127,091 130,713 
St. Paul F. & M., ARIES 142,914 131,217 
400,430 419,027 


United States Five. N. laa da asia soins 


—The annual conference of the field men of the 
Northern Insurance Company, of New York, closed 
to-day at the home office where sessions had been 
held since Monday. <A theater party was given on 
Tuesday and last evening the company dinner was 
held at the Hotel Astor. 
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Administration Building Power Plant Print Shop Garage 





Club House 


Agents and the Public— 


As long as there are Agents who do not represent this 
Company,—and Prospects who do not have its policies 
and bonds, the Maryland will continue to 
plan and work for further accessions. 


Maryland Casualty Company 


Baltimore 
Various Casualty Lines Diversified Bonding Business 
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Equitable in Practice as in Name 


WE ARE NOW PREPARED to consider general agency 
and sub-agency contracts from representative offices 
for either casualty or surety lines or both, interested in 
connecting with a financially strong company intelli- 
gently managed by former field men. 


To meet competition this company offers the facilities 
of the installment payment plan in connection with 
pleasure car automobile premiums and our new sports 
liability coverage added to pleasure car automobile 
policies. 





Equitable Casualty & Surety Company 


John L. Mee, Executive Vice-President 


2 Lafayette Street New York City 
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Casualty, Surety and Miscellaneous 








JAMES GIBBS WITH 
LLOYDS CASUALTY 


Elected Chairman of the Executive 
Committee 


IS PRESIDENT OF EXCESS INSURANCE 
COMPANY 








Organization Completing Plans for Multi- 
ple-Line Casualty Business 


James Gibbs, president of the Excess Insur- 
ance Company, New York, has been elected 
chairman of the executive committee of the 
Lloyds Casualty Company, formerly the Lloyds 
Plate Glass Insurance Company of New York. 
In addition, Otho E. Lane, president of the 
Niagara Fire, has been made a director of the 
Lloyds Casualty. 

Mr. Gibbs is one of the best known casu- 
alty insurance executives in the country and 
has built the Excess Insurance Company, 
which he heads, to an enviable position in its 
specialized field. With the Lloyds Casualty he 
will have full charge of the company’s under- 
writing operations. 

The Lloyds Casualty, as noted in these col- 
umns at the time, recently voted to increase 
its capital from $1,000,000 to $2,000,000 and 
to do a multiple-line casualty business. For- 
merly the company wrote only plate glass in- 
surance and maintained a commanding position 
in that class. 

The new stock of the Lloyds Casualty will 
be offered on a share for share basis at $27.50 
per share to stockholders of record as of Feb- 
ruary 18. The stock must be paid for by May 
1. Par value of the company’s shares was 
recently reduced from $100 to $10 with the 
stockholders’ approval. 


Hope Maryland Tax Reduction Becomes 
Effective 


BattimorE, Mp., February 18.—Hopes are 
held by the various guarantee and insurance 
companies incorporated under the laws of 
Maryland that the proposed tax reduction, rec- 
ommended by the Maryland tax revision com- 
mission, will become effective. It is reported 
that the tax reduction measure has the approval 
of Governor Ritchie and a favorable report 
is looked for. 


Against Experience Rating Taxation 
(Concluded from page 3) 


ply experience rating is very broad in its pro- 
visions and seems to leave the matter entirely 
to the discretion of the commission, thereby 
indicating clearly that it was not the intention 
of the legislature that such a change should 
be made until the commission was thoroughly 
satisfied that it was advisable. This law was 
passed at the 1928 session of the general as- 
sembly and took effect June 17, 1928. 





E. T. SHIPMAN JOINS 
FEDERAL SURETY 


Resident Vice-President in 
Eastern Divison 





Made 





HAS HAD 25 YEARS’ EXPERIENCE 





Company to Develop in New York, New 
Jersey, Delaware and New England 
States 
W. L. Taylor, president of the Federal 
Surety Company of Davenport, has announced 
the appointment of Edward T. Shipman as 
resident vice-president of the company in 
charge of the Eastern territory which, as out- 
lined in THe SpecTator last week, includes 
New York, New Jersey, Delaware and the 
New England States. Mr. Shipman assumes 
his new’ duties about March 1 and will be 
closely associated with Vice-President Charles 
Pausner in the development of Eastern busi- 

ness: 

The Federal Surety Company, which re- 
cently received additional financing to care for 
expanding business, has been licensed in New 
York and is rapidly furthering its plans for 
Eastern territory development. 

Resident Vice-President Shipman is a thor- 
oughly experienced insurance officer having had 
25 years in the business. He started his insur- 
ance career in the E. E. Clapp & Company 
agency which represented the Fidelity and Cas- 
ualty Company where his father, F. E. Ship- 
man, was vice-president. Mr. Shipman spent 
eight years with the Travelers, becoming assist- 
ant manager of the New York city branch of- 
fice and then later aiding in the establishment 
of the New York city office of the Metropoli- 
tan Casualty. He next joined the Eastern de- 
partment of the Union Indemnity Company and 
was in charge of the development work of the 
New York metropolitan division. ~ 


ILLINOIS FEDERATION MEETING 
Annual Gathering and Banquet in Chicago 
To-day 

The Insurance Federation of Illinois is hold- 
ing its annual meeting and banquet to-day at 
the Congress Hotel, Chicago. Governor L. L. 
Emmerson of that State, and Director of 
Trade and Commerce S. H. Lowe will be the 
principal guests and the meeting will see the 
inauguration of a membership drive designed 
to place the Illinois Federation in a better posi- 
tion to represent insurance interests- 





G. W. Yuengling Resigns from Continental 
Casualty 
George W. Yuengling, resident vice-president 
at New York in charge of surety business for 
the Continental Casualty Company of Chicago, 
has resigned. His future plans haven’t yet 
been announced. 
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INTERNATIONAL RE=INSUR= 
ANCE DOUBLES CAPITAL 





Directors Recommend Issuance of 
100,000 New Shares 





SURPLUS ALSO TO BE INCREASED 





Corporation, Headed by Carl M. Hansen, 
Planning Further Expansion 

Directors of the International -Re-Insurance 
Corporation of Los Angeles have voted and 
recommended to the stockholders that the pres- 
ent capital and surplus of the company be 
doubled by the issuance of 100,000 additional 
shares. This action was taken at the regular 
meeting held last week and, according to Pres- 
ident Carl M. Hansen, was done because “the 
volume of business now on the books of the 
company is all that can be handled with its 
present capital facilities.” 

It is understood that when the new stock 
is issued there will be no public offering and 
the present stockholders will be given the right 
to subscribe. If all of the new stock is not 
taken by present stockholders, the remainder 
will be absorbed by underwriting interests con- 
trolling the company. 

The International Re-Insurance Corporation 
writes only casualty lines and started activities 
last summer with a capital of $1,000,000, a 
surplus of $1,500,000 and a contingent reserve 
of $500,000. The development of the company 
has been rapid under the direction of Presi- 
dent Hansen. The assets have increased to 
over $4,000,000 and the net surplus is now $1,- 
587,159 which, with the existing capital of $1,- 
000,000, gives a surplus to treatyholders of $2,- 
587,150. The corporation also has a volun- 
tary contingent reserve of $100,000 above 
legal requirements. 

Besides the local directors of the corpora- 
tion who were present at the meeting which 
voted to increase the capital and surplus, the 
Eastern interests of the company were repre- 
sented by J. Philip Bird, vice-president, who 
is president of the New Jersey Manufacturers 
Casualty Insurance Company, Trenton; E. A. 
Widmann, vice-president, New York; and 
Harry D. Leavitt, Trenton. 


Ralph Schoffstall Promoted by Union 
Indemnity 

Ralph Schoffstall has been promoted by the 
Union Indemnity Company of New Orleans to 
be superintendent of the bonding department at 
the Philadelphia office, succeeding T. U. 
Schock who resigned to become assistant man- 
ager of the Philadelphia office of the Southern 
Surety Company of* New York. Mr. Schoff- 
stall, who has been with the company for 9 
years, is a World War veteran and is secre- 
tary of the Surety Underwriters Association of 
Philadelphia. 
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Hitting The Mark With | 
INTER-OCEAN 


POLICIES 









An agent took 500 
names from the phone 
book. He cold-can- 
vassed them. He sold 
189 INTER-OCEAN 
policies. 


Unusual? Yes, with 
some policies, but agents 
find INTER -OCEAN 
policies easier to sell. 





J. W. Scherr, 
President 


W. G. Alpaugh, 
Vice Pres. & Sec. Write us. 


| INTER-OCEAN CASUALTY COMPANY 


HOME OFFICE 
CINCINNATI, OHIO 
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Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, Life time 
benefits—dividends—non-prorating and non-cancellable features—Backed 
| oy a second to none claim paying reputation. 

o real producers, high first commissions, substantial renewals and bonus. 
Exceptional opportunity for district managers now in Illinois, Kentucky, 
California, Colorado, Oklahoma and Indiana. 




















360 North Michigan Ave., Chicago, Illinois 
































HEALTH and ACCIDENT 
SALESMAN 


As its name implies, this book is a practical 
manual for the use of the field man. It is just what 
insurance companies and general agents have been 
seeking for themselves and their representatives. 
Agents and brokers individually will find that the 
material it contains will put money in their pockets. 


THE HEALTH AND ACCIDENT SALESMAN points out 
that the possibilities of insurance salesmanship as a 
career, outlines methods of selecting and approaching 
prospects, explains how to make and close the sale 
and shows how to render follow-up service to policy- 
holders. 


Health and accident insurance is a form of protec- 
tion that is constantly growing more important. The 
man who knows the product, understands the market 
and is able to use convincing arguments will succeed 
in selling it and will reap the reward in large com- 
missions. THE HEALTH AND ACCIDENT SALESMAN 
teaches you how to do this. The book is bound in 
handsome heavy cloth, pocket size, and costs only 
50 cents. Discounts for quantity orders. 


THE SPECTATOR COMPANY 
CHICAGO 


NEW YORK 





Universal Insurance Co. 
NEWARK, N. J. 


Balance Sheet, January 1, 1929 




















ASSETS 

Government, State and Municipal Bonds..... $ 606,505 .00 
PO OMUIOOHNS oc 5 ccs eos cts hee ie td oes 645,980 .00 
PEDO CIty ADONGS so) occcntoatetesons coals 616,620 .00 
Industrial and Miscellaneous Bonds.......... 934,890 .00 
BEAD COGS oo oo ordained bo RSS 476,680 .00 
OtiiaaW SHOOKS «3.5. 4 ais adcndorcsatinaccaeet 388,075 .50 
Market Value, December 31, 1928........... 3,668,750 .50 
SERIE RETR NRIE 8 52 a5 o's)'s  Sccdo Ghaso%sl acs ¥ éca wi. 5 5.01010 399,765 .89 
Agents’ Balances not over 90 days........... 468,499 .33 
Interest Due and Accriied. .......0sc0cc0006 31,350 .42 
Amount Recoverable on Paid Losses......... 6,147 .62 

SAA A SUES bod Sy nce hin te ee elccaa $4,574,513 .76 

LIABILITIES 

Reserve for Known and Unknown Losses..... $ 612,994.57 
Reserve for Unearned Premiums on Untermi- 

Rare Riche em ta iaats rere tay Shyer aes iota sen ee ais ae 911,855 .86 
Taxes Unpaid (Gistimated) . <4 ..ic oe cece 34,000 .00 
Funds Held Under Reinsurance Treaties..... 64,969 .88 
Other: Accounts Payable... 6.66% siserice cinie fas 13,000 .00 
RS RIAERL che ieiore ete ctah-s eats eerie $1,250,000 .00 
ROMEIDIES Patric. ec Rahs ss cies.s eee 1,687,693 .45 
Surplus to Polieyloldets ....... 6. cei. cc cc wes 2,937,693 .45 

Total Tagbilities: 6 ss o.s. d38% Yeh eS Oks $4,574,513 .76 
ES Rie oe tne ola chess gra ie oe 3108 Og $4,574,513.76 
Mee U AE INE ID x 90:5 ors, 610.0 660-6 0500,0:5,010 6 60 o.bie bie he aiersisleera. 521,936.78 
GAIN IN NET PREMIUMS 6. 666665 «sos dvcsec bo seles ober 884,086,23 
GAIN IN UNEARNED PREMIUM RESERVE.......... 587,896.75 
LOSSES PAID TO POLICYHOLDERS SINCE ORGANI- 

MENS. oo ssa BO oars teeter os CEO aA 7,120,074.77 








General Managers 


TALBOT, BIRD & CO., Inc. 


51 BEAVER STREET, NEW YORK CITY, N. Y. 


Canadian Department 
J. H. RIDDEL, Manager 
TORONTO, CANADA 


Foreign Department 
1 Threadneedle Street 
LONDON, E. C. 2, ENG. 


Western Department 
H. W. MURRAY, Manager 
Insurance Exchange Bldg. 
CHICAGO, ILL. 
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STATE INSURANCE IN THE 
UNITED STATES 


New Book Discusses All Forms of 
Funds 








AUTHOR IS DR. DAVID McCAHAN 





Experience of Commonwealths Collated in 
Notable Volume 


There has been much support in late years 
given to measures which would place the State 
in the business of writing insurance. It is not 
surprising therefore that nearly 100 State in- 
surance funds have come into being within the 
past few decades. 

Several years ago, Dr. David McCahan, as- 
sistant professor of insurance at the Wharton 
School of Finance and Commerce, University 
of Pennsylvania, and formerly assistant man- 
ager of the Insurance Department, United 
States Chamber of Commerce, began a sys- 
tematic and careful survey of all forms of 
State insurance operations. He spent months 
touring the country by automobile, in the course 
of which he traveled nearly 20,000 miles and 
visited 37 States, interviewing State officials, 
insurance men and others interested in the 
problem. 

Dr. McCahan’s research shows there are 
now ten principal types of State insurance 
funds in the country: Workmen’s Compensa- 
tion Insurance, Teachers Pension, State Em- 
ployees Pension, Hail Insurance, Bank Guar- 
anty, Public Deposits Guaranty, Public Prop- 
erty Insurance, Life Insurance, Torrens Title 
Insurance, and Public Official Bonding Funds, 
some of which are of substantial size, though 
many are small. An analysis of these funds 
from such angles as the method of administra- 
tion, types of coverage written, rating methods, 
adequacy and equity of rates, expense ratios, 
loss prevention activities, claim service, State 
aid, financial stability, State guarantee of 
solvency, and political influences are thoroughly 
and accurately covered in a book entitled State 
Insurance in the United States, just published 
by the University of Pennsylvania Press at 
Philadelphia. 

In this book has been brought together for 
the first time the combined experience of all 
States in the hope that it may prove of value 
to insurance men, legislators, State officials, 
and others who are seriously concerned as to 
the proper relation which the State should hold 
to the institution of insurance. The volume, 
embracing 290 pages, may be obtained through 
The Spectator Company at $3-50 per copy. 


Standard Accident Appoints Phister 
Agency 

The Standard Accident Insurance Company 
of Detroit has announced the appointment of 
the Phister Insurance Company of Kansas City 
as general agents for Kansas and Missouri. 
This agency is an old, established general 
agency maintaining offices both in Kansas City 
and St. Louis, operating on a large scale and 
writing varied forms of insurance. 


Lawrence H. Phister, president of the 
Phister Insurance Company, will have personal 
supervision of the Standard’s business in this 
territory and has been appointed resident vice- 
president. 

The Standard Accident Insurance Company 
will continue to be represented in St. Louis by 
the General Insurers Incorporated, formerly 
Muckerman and Cushman, who have been con- 
nected with the company for the past few years. 


FRANKLIN SURETY APPOINTS HENRY 
C. GROVES, JR. 

Company Also Names Brooklyn and Queens 
‘Borough Agency 


The Franklin Surety Company, New York, 
has announced the appointment of Henry C. 
Groves, Jr., as production manager in charge 
of Brooklyn and suburban territory. 

After service in the army, Mr. Groves went 
with the American Surety Company in July, 
1920, where he acquired a thorough understand- 
ing of Brooklyn and suburban requirements for 
fidelity, surety, burglary and plate glass lines. 
After 8 years with the American Surety Com- 
pany, he has assumed this important post with 
the Franklin Surety where he will continue to 
develop and enlarge his scope of activities. This 
appointment is made as part of the company’s 
program of expansion. 

The company has also announced the appoint- 
ment of Lockwood Agency, Inc., Lester C. 
Lockwood, president, 148 Montague street, 
Brooklyn, N. Y., as borough agent for Brook- 
lyn and Queens for the handling of burglary 
and plate glass lines. 

The affiliation of the Lockwood Agency, 
which has an enviable reputation among brokers 
and underwriters based upon 26 years of ser- 
vice, is regarded as a valuable association. 


OPENS INDIANAPOLIS BRANCH 
Federal Surety Names E. J. Scoonover as 
Manager 


The Federal Surety Company of Davenport 
has announced the opening of a branch office at 
Indianapolis, Ind., under the management of E. 
J. Scoonover with E. A. Ford as associate man- 
ager and attorney. 

Mr. Scoonover has been a general agent in 
Indiana for a great many years and is well 
known in insurance circles throughout the State. 
Mr. Ford has been associated with Mr. Scoon- 
over in the conduct of the general agency for 
more than twenty vears. 

The office will be equipped with every facility 
for the underwriting and servicing of. fidelity 
and surety bonds and casualty insurance. It 
will be located at 303 State Savings and Trust 
Building, 129 East Market street, Indianapolis. 





Valuable Book for Claim Adjusters 
“T am enclosing a check in payment for ‘The 
Investigators and Adjusters Hand Book,’ by 
Fred S. Rees. I must express my appreciation 
for the service it has been my great pleasure to 
receive from it.’—Francis D. Neumann, Cleve- 
land. 
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INFLUENZA LOSSES NOW 
LOWERED 


Effects of Epidemic Lessened This 
Month 








MANY SMALL CLAIMS NOTED 





Survey Indicates Value of Long Waiting 
Period in Policies 

PHILADELPHIA, PENNA., February 18.—A sec- 
ond survey of the health situation, as applying 
to the influenza epidemic, made now with the 
epidemic practically at an end, reveals the same 
facts that were disclosed in the first survey 
made a month ago when the epidemic was at 
its height. 


These facts are: 


1.—The epidemic resulted in a very large in- 
crease in the loss ratio. 


2.—The claims, while numerous, were smaller 
than normal, indicating that the epidemic was 
not a severe one. * 


While the companies had a heavy loss ratio 
during January as a result of the epidemic, un- 
derwriters seem divided as to the value of the 
waiting period. While it is generally admitted 
that a two-weeks’ waiting period would have 
prevented a very large percentage of the losses, 
those companies that are writing the business 
minus the waiting period at a higher premium, 
declare that the loss ratio for the entire year 
will be found to be normal even taking into 
consideration the bad January. They contend 
that the increased premium means a larger pre- 
mium volume and that it automatically tends 
to a lower loss ratio. 


CAPITAL INCREASE APPROVED 
Bankers Indemnity to Add $500,000 With’ 
Same Amount to Surplus 

The increase in the capital of the Bankers 
Indemnity Company, Newark, from $1,000,- 
000 to $1,500,000, intention of which was noted 
in THe Spectator recently, was approved this 
week at a special meeting. In addition, $500,- 
000 will be added to the surplus and a volun- 
tary reserve of $500,000 will be set up. 

The move will be carried out by the offer 
of new stock on a basis of one share for each 
two shares now held, to be paid for at the rate 
of $15 per share of $5 par. Offering is made 
to stockholders of record on March 6, payable 
on April 10. At the meeting, ail officers were 
re-elected and John C. Montgomery was made 
secretary and assistant treasurer. 





Luncheon in Honor of F. J. Parry 

Officers of the American Surety Company, 
New York, recently tendered a luncheon to F. 
J. Parry, vice-president, in celebration of his 
thirtieth anniversary with the company. The 
affair was held in the officers’ dining room ad- 
joining the employees’ restaurant on the top 
floor of the company’s building at 100 Broad- 
way. Informal address of congratulation were 
delivered by R. R- Brown, president, and A. 
F. Lafrentz, first vice-president. 
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RESULTS OF CASUALTY, SURETY AND MISCELLANEOUS 


The following figures from the statements of Casualty, Surety, and Miscellaneous 
been compiled from returns made direct to THE SPECTATOR. 


Name and Location of Company 


Alliance Casualty Co., Philadelphia, Pa................-6. 
American Automobile Ins. Co., St. Louis, Mo............0. 
American Bonding Co. of Baltimore, Baltimore, Md........ 
American Casualty Co., Reading, ee Ph 
American Credit Indemnity Co., St. Louis, Mo............ 
American Liability & Surety Co., Cincinnati, O............ 
American Reinsurance Co., New York, N. Y 
American Surety Co., New York, N. Y es he 
Atlas Casualty Co., Fort Wayne, Ind.................200. 
Augusta Mutual Plate Glass Ins. Co., Augusta, Me........ 
Autoist Mutual Ins. Co., Chicago, Ill...........escecceees 
Bankers Indemnity Ins. Co., Newark, N. J................ 
Benefit Assn, of Railway Employees, Chicago............. 
Business Men’s Assur. Co. of Amer., Kansas City, Mo...... 
Business Men’s Protective Assn., Lincoln, Nebr............ 
Celina Mutual Casualty Co., Celina, Ohio................. 
Central Mutual Casualty Co. of Kansas City, Mo.......... 
Central West Casualty Co., Detroit, Mich 
Century Indemnity Co., Hartford, Conn................+. 
Chicago Ice Producers Mutual Liab. Co., Chicago, _ ee 
Commercial Casualty Ins. Co., Newark, N. 
Connecticut Plate Glass Ins. Co., Torrington, Conn........ 
Continental Casualty Co., Chicago, _ a ae eee 
Des Moines Mutual! Ins. Assn., Boon WROlses, BA... . 6. cc eee 
Detroit Automobile Inter-Ins. Exch., Detroit.............. 
Eastern Casualty Ins. Co., Boston, UT eae 
Educators Beneficial ‘Assn., Lancaster, Pa : 
Employers indemnity Corp., Kansas City, ___ DER Pree 
Excess Ins. Co, of Amer., New York, N. 
Expressmen’s Mutual Benefit Assn., New York, N. Y...... 
Federal Life Ins. Co. Accident Branch, Chicago, ES EX 
Fidelity & Deposit Co. of Maryland, Baltimore, ae 
Fidelity Health & Accident Co., Benton Harbor, Mich ow 
Fort Worth Lloyds, Fort Worth, OS SSS = 
Fraternal Protective Ins. Co., Boston, prs Sen re ean 
Freeport Motor Cas. Co., Freeport, Ill...............0008- 
General Acc., Fire & Life Assur. Co., Phila................ 
General Indemnity Corp. of Amer., Rochester, Bie Divtonecas 
Georgia Casualty Co., Atlanta, eR aso aE ciclo 53 
Glens Falls Indemnity eR SE OC. oe ee 
Globe Casualty Co., Oc, | ae oe ne 
Globe Indemnity Co., OO 2 See errs 
Great Western Ins. Co., Des Moines, BM ec inipimncitatcwis aemtssr 
Guarantee Co. of No. America, Deontrenl, Ge... sc cscee 
Hartford Live Stock Ins. Co., Hartford, Conn.........+... 
Home Plate Glass Ins. Co. of City of Washington, D. C.... 
lilinois Mutual Plate Glass Ins. Co., Berwyn, Ill........... 
Imperial Life Ins. Co., Asheville, N.C 
Indemnity Ins. Co. of N. AL, Pitlewteinitia, Pa... ...ccccces 
Inland Casualty Co., SESS EI 
Insurartice Clerks Mutual Benefit Assn., New York, N. Y.... 
Inter Ins. Exch. of Chicago, Motor Club., Chicago, Ill...... 
International Reinsurance Corp., Los Angeles, Calif 
Interstate Business Men’s Acc. Assn., Des Moines, Ia...... 
Iowa Mutual Casualty Assn., De Witt, Ia................. 
Maryland Casualty Co., Baltimore, Md....... = ae ‘ 
Massachusetts Accident Co., Boston, Mas ‘ 
Diercer Casualty Go., Coetime, O10. ...... son ccccccccsccses 
Metropolitan Life Ins. Co., New York, N. Y 
Michigan Mutual Auto. Ins. Co., Travers City, Mich....... 
Midwest Indemnity Assn., Fargo, N. D 
Midwest Mutual Ins. Co., Gaylord, Minn................. 
Mutual Benefit Health & Acc. Assn., Omaha, Neb......... 
Mutual Casualty Co. of Chicago, IIll..............cceeeees 
National Acc. & Health Ins, Co., Philadelphia, Pa......... 
National Auto Ins. Co., Los Angeles, Calif 
National Casualty Co., Detroit, Mich... ........ccccccese 
New Amsterdam Cas. Co., Baltimore, LPS SSR ere 
New Century Casualty Co., 2 OSS See eer 
New England Mutual Casualty Co., ‘Concord, i. pn 
New York Casualty Co., New York, N. Y 
Northeastern Surety Co., New York, BE ie cascoh ss vine oe 
Northwestern. Casualty & Surety, Milwaukee, Wis......... 
Norwich Union Indemnity Co., New York 
Occidental Indemnity Co., San Francisco, Calif............ 
Ohio Casualty Co., Hamilton, Ohio... ............0sceee. 
Pan American Life Ins. Co., New Orleans, La 
Peerless Casualty Co., Keene, } 
Peerless Life & Acc. Ins. Co., Topeka, Kansas 
Peoples Ind. Ins. Co., Jacksonville, Fla.............0.+005 
Phoenix Indemnity Go. New Werk, No Ws. 5 oc. cece. ce ece 
Preferred Acc. Ins. Co. of New York, SY Sree 
Prudential Hospital Assn., Portland, “ELEC Re ait 
Railway Mail Assn., Portsmouth, i. eae 
Retail Lumbermea’s Inter-Ins. Exchange, Minneapolis, Minn. 
Royal Indemnity Co., New York, N. Y..........-..0.0000. 
Seaboard Surety Co., New York, N. Y..........-.0ceeees 
Southern Aid Society of Va., Inc., Raa SSS ae 
Sun Indemnity Co. of New yy ork, WN. VY 
ee ae eS are ere 
Union Automobile Ins. Co., Los Angeles, Calif............. 
Union Indemnity Co., New I MMR is Ras oe ore: 00 sve 
Union Ins. Co. of indiana, New Orleans, La............... 
United Casualty Co., Westfield, Mass. ...............000. 
United Commercial Travelers of America, Ohio............ 
United Craftsman Ins. Co., Springfield, Mass.............. 
United Pacific Cas. Co., Seattle, Wash...........-..00000- 
United Service Aucomobile Assn., San Antonio, Tex........ 
United States Cas. Co., New York, N. Y..............000. 
United States Guarantee Co., New York, N. Y............ 
United States Mutual Ias. Co., Chicago, all. .............. 
Valley Automobile Ins. Exch., Saginaw, Mich.............. 
RE OSE ES er 
Western Cas. Co., Denver, Peete ee eto locas oie 
Wi isconsin Automobile Ins. Co., Ltd., Monroe, Wis......... 
Zisconsin Mutual Plate Glass Ins. Co., OS Soe 
Woodmen Acc. Co., Lincoln, Neb. ............ eee cee eeeee 
a Includes capital and surplus paid in ($2,000,000). 
k Expenses of management. 
cluding Adj. Exp. s Guaranty capital paid-up. 
ment. 

















Capital 
“— 


1,000,000 


Mutual 
1,000,000 
Mutual 
300,000 
Mutual 
Mutual 
Mutual 
1,000,000 
1,000,000 
Mutual 


"100, 000 
3,000,000 
M utual 


Reciprocal 


Reciprocal 


1,000,000 
Mutual 
Mutual 
5,000,000 
50,000 


100,000 
nMutual 


Mutual 
Mutual 
Mutual 
Mutual 
Mutual 
150, 000 


12, 275 


Mutual 
Mutual 
1,000,000 
1,000,000 


200, 000 


Rec iprocal 


1,500,000 
1,000,000 
Mutual 


Reciprocal 


10,000 
Mutual 
Mutual 
Mutual 


6 100% reinsured. 


Total 
Admitted 
Assets 
Jan. rs 1929 


2,066,018 
11,705,196 
1,749,208 
3,785,807 


14, 975, 568 
200,196 
21,596,813 
486 


dil, 497, 458 
28, 729,382 


22, 450, 197 
1,587,189 
3,523,182 
3,815,615 

3,294 

36, 722, 131 
z 248/653 
1,713,040 
1,563,762 

82,2 

53,484 
859,850 
19,698,962 
333,903 
450,058 
4,294,454 
4,010,055 
5,226 
62,044 
47,104,670 
1,656,018 
52,788 
2,695,475,966 
01 


3,153,351 
14, 013,834 
493, 740 
364'565 
2,103,998 
253,469 
721,112 
420,824 
13,318,217 
5,662, 035 


1, 474, 454 


c Underwriting expenses. 


Also benefits. 





1,424,394 
13,247 
178,561 


1,090,040 


Net 
Premiums 
W: mag 


114,222 
— 


1,940,929 
2,212,629 
108,291 


870,118 
76,462 
30,333,872 


13, 688, 109 
"234, 050 
93,514 
2,842,503 
377,052 
1,311,722 
3,157,103 
463,249 
2,815,123 
154,221 
287,273 
34,356 


188,719 
421,150 
15,093,705 
79,382 
776,764 
2,645,461 
518,125 
2,876,115 
12,959,591 
319,386 
155,631 
83,820,000 


pi 109, 018 


d Includes Life statement. 


x Net deposits written. 


32 


Total 
Income 


a2,118,818 


i; 877, 670 
,201 
10/273 
336,317 

2 622,772 


3 
13, 377, 375 
48,366 
16, 553, 469 
25,908 
3,443,675 
315,483 
223,396 
4,988, 491 


14, 270, 412 
254,140 
70,829 
892,489 
355,130 
20,160,708 
100,021 
3.072,074 
4,767,310 
923 
24,158,648 
41,224,583 
428,158 
800,776 


519, 333 
172 2,782 


1,222,552 


y Net losses paid. 


Losses 
Paid 


103 
3,702,083 
775 


731,749 
1,066,351 
29,954 


298,175 
2,589,997 
243,430 


64 

9, 032,247 
715 

1, - 396 
202,506 


4,924 
12,390, 1170 
21,051 
485,196 
2,726 
2°147 
257,066 
7,183,088 


70 
13,693,113 
416,431 


84,440 
5,801,773 
43,783 


1,431,215 
2,27 2/807 
181,314 
137,032 
9,199,506 
409,388 
953,224 
242,506 
1,283,508 
4,771,520 


659, 572 


g Remittance to Home Office. 
n Capital, assets and surplus include Life Branch; balance pertains to the Accideat and Health Dept. omy + Contingent and unassigned funds. 
v Operating expenses. w 
t Includes $50,000 Guaranty Fund. {Guaranty Deposit Finds. 


Dividends 
Paid 
3 


150,000 
160,000 
187,500 
1,200,000 


seaeee 


6a O28 





eeeeece 


eeeeee 


2 Savings returned. 


INSURANCE COMPANIES IN 1928 


insurance companies, covering the year 1928, have 


Total 
Expenses Disburse- 
aid ments 
3 
54,699 54,803 
3,481,440 7,642,873 
8,315 7,540 
980,994 1,862,742 
2,339,174 2,499,174 
73,088 103,042 
c542,23) 1,102,172 
6,599,600 10,496,912 
377,833 21,268 
5,054 9,707 
159,303 262,774 
1,118,251 1,832,985 
1,154,554 2,614,057 
1,531,376 3,876,749 
200,130 368,062 
69,884 139,240 
25,57 54,152 
1,960,798 2,000,798 
61,743,872 err 
33,368 vee 
6,497,019 12, 098, 733 
c22,67 6,357 
7,874,111 14, ge. 821 
15,452 26,15 
754,312 2,615,867 
484,154 314,073- 
50,209 191,544 
1,272,156 2,713,730 
449,452 521,480 
111,050 432,118 
1,253,718 3,515,131 
7,923,146 12,286,114 
123,056 258,585 
26,874 51,676 
223,058 = 879 
90,7 1,548 
7,904,879 17, 359) 451 
39,413 43, 268 
1,140,645 2,951, 7040 
734,901 "937,407 
12,91 17,840 
9,998,492 23,138,662 
86659 41,061,856 
171,783 308, 287 
240,511 727,277 
7,390 & 715 
4,209 
512,968 770 035 
7,108,904 14,491,992 
69,075 7 1/835 
k14,841 47,884 
1,288,819 2,864,940 
551,263 558,368 
252,436 1,104,057 
26,1 87,1 
15,582,341 30,275,455 
451,36 892,79: 
113,356 197,796 
2,735,196 9,727,298 
61,259 105,042 
38,578 55,352 
40,737 97,493 
3,728,665 9,348,576 
171,077 63,327 
414,800 707,521 
607,522 1,553,414 
822,942 1,634,800 
6,174,242 14,329,285 
133,016 218,677 
32,913 70,826 
1,413,456 2,439,197 
172,752 228,905 
143,10! 1,097,563 
1,703,983 3,121,971 
136,388 193,091 
1,315,116 2,245,492 
118,919 01,706 
310,097 428,722 
01,313 36,616 
w234,800 234,800 
1,671,132 3,102,348 
2,696,646 5, 389, 453 
Roe. - commen 
29,021 211,206 
126,953 511,746 
7,160,752 16,767,591 
04, 104,56 
408,035 887,415 
1,144,519 2,099,068 
270,358 527,865 
1,748,355 3,112,130 
7,157,166 13,839,444 
143,171 294,376 
99,057 177,787 
420,245 1,590,312 
98,735 171,562 
239,735 323,617 
103,872 299,959 
4,823,961 9,770,159 
710,481 1,305,223 
529,028 840,408 
7135,284 294,801 
to 5d 40,022 
254,508 471,992 
328,719 590,813 
35,314 55,905 
444,477 1,104,049 
h Statutory deposit. 
v In- 


* Including $25,000 assess- 
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MASSACHUSETTS ACCIDENT’S CON- 
VENTION 

Company Has Passed Million-Dollar Pre- 
mium Mark 

The fifteenth annual convention of the Mas- 
sacco Agents Club was held at the Parker 
House, Boston, recently. The membership of 
the Massacco Agents Club comprises the prin- 
cipal field men of the Massachusetts Accident 
Company, and is contingent upon the field men 
attaining a certain volume in premiums for the 
preceding year. 

President Chester W. McNeill, in his open- 
ing address, laid emphasis on the importance 
of accident and health insurance as a contribut- 
ing factor in the development of a higher stand- 
ard of economic life, and expressed his con- 
fidence that in 1929 the field men would eclipse 
the company’s record-breaking premium income 
of 1928, in which year they passed the million 
dollar mark in accident and health premiums. 


Two of the sessions were in charge of Wes- 
ley M. Roe, ordinary department manager, who 
discussed plans for producing an increased vol- 
ume of new business in 1929. The prize win- 
ners in the contest covering premium increases 
made in 1928 were announced and first prize 
of $100 in gold went to Dana G. Hall of New 
York city; second prize to C. D. Hipp of New- 
ark, N. J.; third prize, C. W. Johnston, New- 
ark, N. J.; fourth prize, C. E. Morse of East 
Orange, N. J.; and fifth prize, C. E. Baglin of 
Hartford, Conn. 

On behalf of the members of the club, a 
beautiful bronze bas-relief was presented the 








company, Charles E. Baglin of Hartford, Conn., 
making the presentation speech. The bas-relief 
was the profile of an Indian, the company’s trade 
mark: Frank J. Feighery, of Springfield, Mass., 
was presented a gold pen and pencil set. 


Field Changes in United States Fidelity 
and Guaranty 

Battrmore, Mp., February 18.—The follow- 
ing changes have been announced by the United 
States Fidelity and Guaranty Company: 

Stokes, Packard, Haughton & Smith will rep- 
resent the company in Philadelphia. 

William F. Schick, superintendent of the 
Cincinnati agency, has been transferred to 
Newark as superintendent of the health and 
accident department. 

M. C. Huckaby, formerly connected with 
the Southern Surety Company, has been made 
a special representative of contract and de- 
velopment work in Oklahoma. 

David B. Houston and Charles J. Gallagher 
were appointed special agents of the Philadel- 
phia branch office. 





Hudson Casualty Licensed in 
Massachusetts 

M. A. Kreps, vice-president and general man- 
ager of the Hudson Casualty Insurance Com- 
pany, Jersey City, announces that the company 
has just received its license to write all cas- 
ualty lines and also bonds in Massachusetts. 
The development of that territory will be un- 
der the supervision of the company’s New Eng- 
land department, located in Hartford, Conn. 
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CLIFFORD C. NELSON MADE MANAGER 
Heads Trenton Service Office of Equitable 
Casualty and Surety 

The Equitable Casualty and Surety Company 
of New York, through Executive Vice-Presi- 
dent John L. Mee, has announced the appoint- 
ment of Clifford C. Nelson as manager of its. 
Trenton casualty service office, having super- 
vision casualtywise over the counties of 
Mercer and Hunterdon. The service office is 
located at 32 West State street, Trenton, N. J. 

Mr. Nelson is a native of Trenton, having 
started his insurance career with the Standard 
Fire of Trenton, later becoming special agent 
for Southern New Jersey. 

Subsequently, he became connected with the: 
Insurance Company of North America, operat- 
ing for a period of two years as special agent 
and production manager in the Philadelphia 
surburban field. 

Three years ago Mr. Nelson returned to 
Trenton and since that time has been actively 
engaged in the general insurance business. 

Mr. Nelson is a local leader in the Boy Scout 
movement, having served as district commis- 
sioner and as president of the Delaware Valley 
Scouts. He is also a member of the Lions. 
Club and of the Mercer County Insurance 
Agents Association. 

The Equitable Casualty and Surety has just 
been licensed in West Virginia and Tennessee. 





New York Office of Fidelity and Deposit 
Had Good Year in 1928 
Vice-President John A. Griffin, in charge of 
the New York city office of the Fidelity and 
Deposit Company of Maryland, Baltimore, re- 
ports that 1928 was a very good year in the 
territory under his jurisdiction. The premium 
volume of the office was between $4,500,000 and 
$5,000,000 and showed an increase of more than 
$300,000 over the twelve months of 1927. 
Vice-President Griffin’s territory includes 
New York, Brooklyn and the Long Island sec- 
tion and his own wide personal acquaintance 
with brokers and agents throughout that dis- 
trict is largely responsible for success. 


Armour Official Becomes a Director of 
Concord Casualty and Surety 

The Concord Casualty and Surety Company, 
New York, has announced the addition of Harry 
A. Bemis, Eastern executive of Armour & Com- 
pany, to its already-strong board of directors. 
Mr. Bemis is highly regarded throughout the 
United States in his special field of endeavor 
and has a long record of business success. His 
addition to the board of the Concord Casualty 
is a substantial asset to the company. 


Charles R. Miller to Marry Miss Beulah 
McCrone 

Battimore, Mp., February 19.—Charles R. 
Miller, president of the Fidelity and Deposit 
Company of Maryland, will shortly be married 
to Miss Beulah McCrone, secretary to John A. 
Luhn, vice-president of the company in charge: 
of the claims department, it was announced this 
week. 
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American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston... . 24 26 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston.... 15 20 


Boston Iasurance (new stock) 
Chas. A. Day & Co., Inc., Boston.... 990 1020 
Ca ~ Fire Ins. Co. 


A. Day & Co., Inc., Boston 
a eee 95 
MAMIE a> vias Ruins Snae nero gins 285 ete 

Columbian National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 445 460 
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Albany Legislation 

AsBany, N. Y., February 20.—Since the in- 
troduction of the Wales-Stone bill, amending 
section 97 and related sections of the insurance 
law, several conferences have taken place be- 
tween Superintendent of Insurance Albert C. 
Conway, Brooklyn, and Senator Wales and As- 
semblyman Stone, chairmen, respectively, of 
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the Senate and the House committees on insur- 
ance. Another conference is scheduled before 
announcement will be forthcoming as to the 
date on which a public hearing on the measure 
will be held before the two committees, sitting 
in joint session. Meantime, insurance and 
workmen’s compensation legislation is progress- 
ing slowly through both legislative branches. 

Additional bills introduced are the following: 

Senator John A. Hastings, Brooklyn, add- 
ing new subdivision 11, section 101, insurance 
law, providing that endowment policies must 
contain a provision that, if the insured dies 
before the maturity of the policy, the company 
will pay the amount of insurance that the pre- 
miums paid would have purchased at published 
ordinary life rates. 

Assemblyman Julius S. Berg, Bronx, amend- 
ing subdivision 2, subdivision 3, workmen’s 
compensation law, by adding to the list of oc- 
cupational diseases for which compensation is 
payable, all disabling diseases, and disabling 
illnesses. 

Senator Seabury C. Mastick, Westchester, 
amending sections 38, 39, 44 and 45, and re- 
pealing section 40 and subdivision 2, of sec- 
tion 3; workmen’s compensation law, by pro- 
viding compensation for all diseases arising 
out of employment. 

Senator Stephen J. Wojtkowiak, Buffalo, the 
bill of Assemblyman Edward P. Doyle, Brook- 
lyn, amending section 16, workmen’s compen- 
sation law, by increasing to $300 the maximum 
allowance for funeral expenses. It also relates 
to surviving children, dependent through 
mental or physical infirmity. 

Assemblyman Edmund B. Jenks, Bingham- 
ton; amending section 153, general municipal 
law, and section 20, compensation law, by 
authorizing grants of child welfare benefits, 
notwithstanding the fact that mother or chil- 
dren may be entitled to compensation award, in 
which case the child welfare allowance shall 
be a lien on the workmen’s compensation 
award. 

Assemblyman John H. Conroy, New York, 
amending section 143, insurance law, so as to 
permit suspension of a broker’s certificate of 
authority, pending investigation and hearing. 

Governor Roosevelt has signed these bills: 

Assemblyman Horace M. Stone’s, amending 
section 285-a, highway law, relative to service 
of process on non-residents, in actions involv- 
ing the operation of motor vehicles within the 
State, so as to cover operation where it is with 
the consent, express or implied, of the non- 
resident. It becomes Chapter 10, Laws of 


"1929. 


Central Surety Makes Extensive Advances 


A fine statement is presented by the Central 
Surety and Insurance Corporation, of Kansas 
City, Mo., as of December 31, 1928. It shows 
that the company is in a stronger position than 
ever. before, and that its business has advanced 
very materially. The company is now licensed 
in 42 States and the District of Columbia, and 
has over 2500 agency representatives. It is also 
qualified to write bonds required by the United 
States Treasury Department. Its statement 


35 


shows assets of $3,682,508, and a surplus to 
policyholders, including $1,000,000 capital, of 
$2,142,997 above all liabilities, among which are 
included a voluntary contingent reserve of 
$100,000. Last year the assets increased over 
$1,400,000, the reserves increased nearly $400,- 
000 and the surplus to policyholders increased 
about $1,020,000. The net premium income 
also advanced nearly $250,000, its net premiums 
written last year having been $1,883,141 (or, 
before reinsurance, $2,034,824). The Central 
Surety, which was initiated early in 1926 by 
Dennis Hudson and Fred W. Fleming, has been 
financed by distributing the entire amount of 
its outstanding stock directly to purchasers, 
and without any commission or promotion ex- 
pense. There have been three issues of stock 
aggregating $2,700,000 of capital and surplus, 
the latest issue having been authorized by the 
stockholders on June 5, 1928. This ‘entire is- 
sue of $400,000 of stock was fully subscribed 
by July 15 and paid in by September 30, thus 
increasing the capital to $1,000,000 and the sur- 
plus to $1,084,716 as of that date, after setting 
aside a voluntary reserve of $100,000. Stock 
of issue value of about $600,000 is owned by 
the company’s agents and home office em- 
ployees, and approximately $1,000,000 is owned 
by the active managers, home office employees, 
and field representatives of the company. 
President Fred W. Fleming devotes his ener- 
gies entirely to the handling of the company’s 
financial affairs, while Vice-President Dennis 
Hudson is the active manager of its under- 
writing, production and administrative cpera- 
tions. 
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THE MUTUAL LIFE ASSURANCE 


COMPANY OF CANADA 


HEAD OFFICE: WATERLOO, ONTARIO 
e 
1928 a Year of Substantial Progress 

1. SURPLUS EARNINGS The earnings surpassed those of the previous 
$4 888 816 year by $387,000 and amount to $49.84 per ’ 
$1000 of assets. , 
2. NEW BUSINESS PAID FOR The new paid-for; business exceeded that of the 
$57 072,790 previous year by} $7,291,698. \ 
C 
3. ASSURANCES in FORCE Representing an increase for the year of t 
$422 795 453 $36,080,000. d 
3 3 n 
4. TOTAL ASSETS Assets represent” the book value of the Com- . 
pany’s securities and would appear substanti- ‘ 
$98,089,366 ally larger if current market values were used. d 
The increase for the year is $8,850,000. i 
5. DIVIDENDS PAID n 
POLICYHOLDERS An increase of more than $1,100,000 over the : 
$4 752 509 previous year, which includes a Special Extra o 
? ? Cash Dividend of approximately $700,000. 
6. SURPLUS FUNDS and SPECIAL h 
INVESTMENT RESERVES Insuring the continuance of liberal dividend b 
$11 853 82 4 distribution. d 
’ 9 . 
7. EXPENSE RATIO Again the expense ratio has been materially si 
° 1 4 97 % reduced. - 

. O 

New Investments made during the year ex- o 
8. RATE OF INTEREST EARNED ceeded $12,000,000 and, notwithstanding stead- pe 
6 36% ily declining interest rates, the average rate of he 
’ interest earned is well maintained. es 


A Purely Mutual Company ; 


Established 1869 di 
Progress of the Company 








Year Income Assets Pee tr ers pg need & 

wi 

1878 $59.277 $142,619 ” $12,450 $1,885,311 to 
1888 393 3,075 1,297,587 122,894 12,041,914 mi 
1898 923 94 4,126,132 360, ot ee 703,979 wi 
1908 2,546,141 12,983,674 827,7 4,693,882 s0 
1918 fi 021, 103 34,755,736 3 261. 418 137 640, 614 . 
1928 22,223,234 98,089,366 9,750,691 422,795,453 Me 
cal 

HUME CRONYN, President C. M. BOWMAN, Chairman of the Board % 
R. O. McCULLOCH, Ist Vice-President W. H. SOMERVILLE, General Manager a 
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The Next House 


Agent, National Life and Accident, Nashville, Tenn. 


ROM personal experience and also from 
KF the experience which I have heard 

others relate, I am convinced that the 
head of this article is the key which will mean 
success to the average debit man. In other 
words, the success of new business and increase 
will largely depend upon whether a man calls 
on the house next door when he is about ready 
to give up for the day, or whether he “calls it a 
day” and goes home. Many times the people 
next door are just waiting for some one to call 
so they can take some insurance and if you do 
not call, some one else will. Success on the 
debit will, therefore, largely depend upon mak- 
ing that extra call, putting in that extra effort, 
making just a little more extra sales talk to 
that family who has been putting you off and 
whom you have been unable to close. Be sure 
and call at the next house and if success has 
not already rewarded your efforts, the next 
house may be the one where you will get the 
business. And translated into common every- 
day language, this simply means a little more 
persistence. But you may ask: What has per- 
sistence contributed to the happiness of the 
world? And here is the answer: 

Persistence has scaled the Alps, bridged the 
oceans with our great steam ships, made 
possible the electric lights which light all our 
homes and business houses, tunneled the great- 
est mountains and hills so that the largest lo- 
comotives could go through with worlds of 
space; it has invented all our most modern ma- 
chinery, taken sweat from the backs of men, 
made life a pleasure to many who previously 
did not know what the modern comforts of life 
meant; it has belted the globe with railroads, 
and strung telephone wires around the world 
several times. It has linked the continents to- 
gether with cables which has made the whole 
world akin; it has enabled our scientific minds 
to devise the radio by which the human voice 
may be carried around the world on ethereal 
waves; it has united the city and the country 
so that the farmer in the backwoods may be 
‘ust as well posted as the city dweller. More 
than that, persistence has made possible our 
great department stores, banks, hotels, street 
car lines and all our great steel and textile 
and rayon industries which have changed the 
lives of the people all over the world. And 
in addition to all of these things to which many 
more could be added, it has made possible our 
great financial institutions, none of which can 
begin to exceed the great humanitarian life in- 
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surance companies which have made happy the 
lives of untold millions of people who would 
otherwise have been deprived of the great bene- 
fits of life insurance protection. It has made 
the industrial insurance companies the world’s 
greatest institutions of helpfulness and service 
to the world’s most deserving people—the 
working man, the family who live at the next 
house. 

How has all this been brought about? 
Simply by the persistence and dogged ‘will 
power of the thousands and thousands of in- 
dustrial insurance men who have gone from 
house to house and from door to door and from 
one business establishment to the other with 
the great gospel of industrial insurance which 
enables people who would otherwise be unable 
to pay larger premiums, pay it in weekly in- 
stallments. This is just a small list of what 
persistence has been able to bring to pass, and 
in passing around the bouquets at the begin- 
ning of the New Year, I am sure that no more 
appropriate place could be found than at the 
foot of the debit man. 

“The Next House” may be the one you are 
in, the one you haye passed by because of an 
inward fear that amounts to nothing, the 
one you are now in, but have not closed, the 
one which has just become occupied by some 
newcomers to the community who may have 
come from some other part of the city or from 
the country; it may be one where the family is 
in arrears and where a little extra patience 
and persistence would enable you to not only 
collect the arrears but also a good little ad- 
vance pay. I have just had a policyholder on 
my debit who was five weeks in arrears and 
one whom I felt sure would have to be lapsed 
but by being patient and unusually kind, I was 
not only able to collect all the amount that was 
in arrears but actually three weeks in advance; 
in this case, my arrears on this particular fam- 
ily led me to “The Next House.” One 
thing above others that it impressed upon me 
was that my greatest opportunity was on my 
own debit right where I traveled every week— 
do not overlook these little incidents which will 
produce more happiness and give a greater 
thrill to the debit man than possibly any other 
one thing. There is no pleasure greater than 
that of service cheerfully rendered. 

“The Next House” may also be the spare 
moments the agent uses to improve his efficiency 
and thereby make himself 


his company and his policyholders. It is re- 
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indispensible to - 


lated that more than a half century ago, the 
girls working in the mills of Lowell, Mass., 
gave one of the finest examples ever given of 
“plain living and high thinking.” It is said 
that one of these working girls wore out Watts 
“Improvement of the Mind,” by carrying it 
about in her working dress pocket; others 
studied German and other languages in the even- 
ing, even though their hours of labor were 
from daylight to half past seven every night; 
they organized improvement circles, and even 
published a magazine or two. They were high 
minded and refined, but with all their love 
for the better things of life, they were unafraid 
of drudgery, but were determined to make their 
way to something better beyond it. In other 
words, they had a determination to find out just 
what existed for them at the next house where 
they found that happiness rewarded their efforts. 
Many of them, so it is related, loved beauty and 
appreciated the sweep of the fair, blue Mer- 
rimac under their factory windows. In all 
their homes, with all their frugality, the at- 
mosphere was fragrant with peace and integ- 
rity. It is useless to say that no material help 
that could be given to a girl who is forced to 
hard work can equal such an example as this. 
I am not informed who the owners of these 
mills were but I do know that I am correct in 
saying that they were real benefactors. They 
knew what “The Next House” really means to 
the happiness of those in their employ. Which 
reminds me that every insurance company that 
I know anything about does all they can do to 
encourage their men to make good use of their 
spare moments and their spare money and many 
of them pay more interest for such savings 
than would be possible in the open market, 
simply because they wish to teach the value 
and the importance of making good use of what 
others waste. If there is any man in the world 
who should know the value of thrift and sys- 
tematic savings and worth while expenditure 
of money, it is the debit man and yet I am cer- 
tain that many of us overlook this very impor- 
tant feature of our work. In other words, we 
teach but never get the lesson ourselves; we 
demand promptness on the part of our policy- 
holders and friends but fail to create the same 
degree of promptness for ourselves; we demand, 
kindly, no doubt, that they take an extra ten or 
fifteen cents in order to make it “even money” 
and all the while we go without sufficient pro- 
tection ourselves, and if there can ever be a 
disgraced insurance man, it is the one who dies 
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Financial Statement, December 31, 1928 








ASSETS LIABILITIES 

Real Estate Owned.................$ 1,274,803. 63 Net Reserve (American Experience 
Real Estate Contract of Sale......... 491,398.35 Table, 3 and 35692) .:. see ceeees $28,255,547. 71 
NN EEE CLE E 15,660,381. 35 Reserve for Death Losses and Maturi- 
hig ik bei las ops oh p ore 0 98 -3, 123,464.32 ties in Process of Adjustment...... 419,393.41 
eee 10,127,325.31 Reserwe Gor TAme8.... «once scccccnss 196,417.83 
nk sb sews ess 1,150,206. 14 Miscellaneous Liability.............. 292,447.31 
Certificates of Deposit.............. 12,994.77 Capetnd GIGGK......... $2,000,000. 00 
Interest Due and Accrued........... 576,484. 28 Assigned Funds and 
Deferred and Uncollected Premiums. . 837,218.64 SES errr 2,221,113.40 
8 re 130,642.87 Surplus Security to Policyholders..... 4,221,113.40 

Total Assets.................$33,384,919. 66 Total Liabilities... ........... $33,384,919. 66 


Increase in Insurance in Force for Year 1928 $79,944,821.00 





TOTAL PAID. POLICY 
HOLDERS SINCE OR- 
GANIZATION, 


$29,831,855.75 


INSURANCE IN FORCE 
DECEMBER 831, 1928 


$546,645,788.00 


Ordinary Life, Industrial 
Life and Accident Insur- 
ance to Meet the Require- 
ments of Every Insurable 
Person. 


ADMITTED ASSETS 


$33,384,919.66 














Operating from Coast to Coast, Great Lakes to Gulf, Cuba and 
Hawaiian Islands _ 


GROSS INCOME EXCEEDS $1,250,000.00 PER MONTH 
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without any insurance. Take an extra policy 
yourself. 

We expect our policyholders to furnish us 
with “leads” in the person of their friends and 
neighbors and yet when they do so, too many 
of us are unconcerned and unappreciative and 
the result is that our policyholders lose their 
enthusiasm for all our undertakings, and just 
as a Satisfied policyholder is the best advertise- 
ment, in like manner, a dissatisfied one is the 
worst advertisement we could possibly have in 
the community. When we have a dissatisfied 
policyholder, we have failed to get the real 
means of “The Next House,” which, in this 
case, means full knowledge of our apprecia- 
tion and service- 


“The Next House” also implies taking advan- 
tage of the good opportunities which we often 
pass by, and which “like the tide” often lead 
to fortune. And this is the use of spare time 
in learning all we can about the business. A 
wonderful story is told of a famous Dr. Rit- 
tenhouse who became a great surveyor. It is 
said that his thirst for learning was intense. 
He would pass nights in laborious study, and 
actually committed to memory the few books 
which he could lay his hands on. He even 
covered the barn-doors, the fences and all the 
loose shingles with all kinds of diagrams. He 
mended the clocks of the poor and delighted in 
repairing the rude machinery of the little vil- 
lage in which he lived. Almost alone and un- 
aided, he became a great surveyor and by tire- 
less study placed himself among the great 
mathematicians of the world. What did that? 
Nothing more than “The Next House,” a little 
extra effort, a little more patience, a little more 
persistance, a little more effort, a little more 
study, a little more information, a little more 
work when others were idle and a little more 
economy of time and effort. In other words, 
if he had been a debit man, he would not have 
called it a day until he called at the next 
house. Let us all, fellow Debit Men, learn 
a lesson from the great President Garfield, 
who cut wood to pay for a term at school, be- 
came bell ringer and sweeper-general in order 
to enjoy all the, opportunities of Hiram Col- 
lege. He crowded six years hard study into 
three in order to get a collegiate education, and 
it is related that when he got his diploma from 
this institution that his mother who had helped 
to make it possible by being a wash woman, 
and who had become worn with cares was pres- 
ent when he graduated and when he received 
his diploma from the president of the college, 
turned to him and said: “Mr. President, give 
this to my mother because she is the one who 
has really earned it.” Is it any wonder that a 
man with such character as that should rise 
to great heights in the world? The same les- 
son applied to the life of a debit man, may not 
lead to the presidency but it will lead to some- 
thing just as good and that is plenty of self- 
respect and self-confidence which constitutes a 
team that will land any person almost any place 
he determines to go. 

In order for a debit man to get the real mean- 
ing of what I mean by the next house, it would 
perhaps be in order to state that only last 


week, I was out for new business for my com- 
pany and was calling from house to house 
telling the great story of industrial insurance 
as all debit men know. I called at a number 
of houses, had many interviews, found a great 
number of prospects whom I shall be able to 
sell later when I can call and discuss the mat- 
ter with the husband. Finally, I called at the 
home of a good old German friend, who had 
been an agent for a certain well known com- 
pany for fifteen years, and had a very happy 
conversation with him about his experiences 
as a debit man. The day was now nearly gone, 
and having called at the home of another agent 
with another company, I was greeted with this 
remark: “You must be anxious for business 
or you would not be out a day like this with 
so much rain.” My reply was to state that I 
wanted business every day and that I had just 
as soon write it one day as another and then 
I said: “Mr. Brown, will you please tell me 
who lives at the next house?” He gave me the 
name and it so happened that she was his 
daughter. I thought within myeslf that there 
would certainly be no chance to sell his daughter 
any life insurance as her father was in the busi- 
ness. But to my surprise and astonishment, I 
called on his daughter, was accorded a most 


Life Insurance as 


ILLIAM J. GRAHAM, second vice- 
\ \ president of the Equitable Life As- 

surance Society in speaking over the 
radio on the subject of “Life Insurance as a 
Thrift Measure” under the auspices of the 
National Thrift Committee of the Y. M. C. A. 
characterized life insurance as “The Thrift 
Magician” in its ability “to provide protec- 
tion for the uncapiltalized far beyond the total 
value of its assets.” 


Mr. Graham described the major purpose of 
life insurance as the business of creating capital 
for the uncapitalized to be available under want 
and dependency. “In order to get men and 
women to save,” Mr. Graham said, “you must 
provide an appealing spending objective. The 
spending objective behind the life insurance 
policy is the strong appeal of the dollar put 
away to save somebody from something as 
against the dollar designed to buy something. 
Every life insurance policy represents at once 
a completed plan of savings for the purpose 
of protection.” 

“The accumulations of American life insur- 
ance companies today reach the huge sum of 
16 billion dollars, which is 50 per cent in excess 
of the sum total of savings accounts in all the 
savings banks in the country and equal to two- 
thirds of all deposits in all national banks.” 


“Insurance today,” continued Mr. Graham, 
“supplies beneficiaries in the United States 
capital to the amount of $1,725,000 a day, while 
the amounts paid living policyholders from ma- 
tured endowments will average an additional 
$2,000,000 a week with another $1,000,000 a 
month to be added to old age annuitants. 
Large as these figures are, they account for 
only one-half of the moneys returned to policy- 
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royal reception, saw and petted all the children, 
learned what their names were, told how beauti- 
ful and sensible they were, and incidentally, and 
not at all in a persuasive way, wrote all four 
of the children for ten cents each, and yet I 
had heard so much to discourage me that I was 
just about ready to quit and go home. An- 
other day last week, I canvassed every house 
on a very well-to-do street and came home 
without any apparently visible results but the 
request to call back the next day at the next 
house, which I did with the result that I wrote 
a policy for forty cents on a little seven months” 
old baby and collected five weeks in advance. 
These instances could be multiplied, but what 
is the use? I am sure that any debit man who 
has ever carried a rate book on a debit will 
willingly admit that it is bad business to over- 
look “The Next House,” the extra call, the extra: 
effort, and the pleasure that accompanies well 
directed effort. It was certainly a shrewd ob- 
server who said that if you could not get 
what you wanted, to get money was always. 
the next best. It can not buy happiness but 
it can purchase more in the way of substitutes. 
for happiness which most of us manage to exist 
by than almost any thing else. 

Call at “The Next House.” Success is there. 


a Thrift Measure 


holders, the other one-half, approximately 
$725,000,000, representing moneys paid back as 
premium refunds, and surrender values.” 

Mr. Graham stated, “Every dollar of life 
insurance, which gives relief from the great 
fears of what otherwise might happen to de- 
pendents in absence of other support, serves a 
purpose second only to the service rendered by 
the actual payment of the claims. One thou- 
sand dollars for a life insurance claim check 
assumes the value which makes it difficult to 
measure against any other $1000 spent during 
lifetime. Life insurance not only saves imme- 
diately the protection of the capital represented 
in the face of the policy to the removal of these 
major fears of life, but more than that life in- 
surance protection opens a way for a more 
comfortable spending for such comforts and 
luxuries as the income might reasonably pro- 
vide. The great work of life insurance is to 
subtract from income moneys which can be 
spared for life insurance premiums through the 
fine sacrifice of not indispensable comforts in 
order that the workman’s income may survive 
the vicissitudes of death and disability, and in 
so doing add satisfaction to the premium 
payer.” 

“The great volume of life insurance out- 
standing in America today,” said Mr. Graham, 
“will shortly reach the huge sum of 100 bil- 
lion dollars, which is three times the amount 
in force ten years ago and two-thirds of all 
life insurance outstanding. in the world. This 
endorsement by the people of America of life 
insurance indicates their recognition of the im- 
portance of life insurance as a means for 
achieving and maintaining something in the 
way of financial independence for themselves. 
and their dependents.” 
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FINANCIAL CONDITION OF 


Occidental Life Insurance Company 


JANUARY 1, 1929 





ADMITTED ASSETS LIABILITIES 

Mortgage Loans on Real Estate, first liens..... $8,081,927 .77 Reserves on Life Policies required by law... ...$16,751,878 .90 
Loans to Policyholders, upon Security of Com- Reserves on Accident Policies required by law... 55,397 .25 
Ren RE od fics bots dash washers i868 00.6 3,573,271 .63 Life Premiums and Interest Paid in Advance... 149,220 .34 

Loans Secured by pledge of Bonds, Stocks or Reserved for Federal, State and other Taxes 
MRM RU UORNE 50 5.0 in vie Sm i400 Scie sie oye « 155,500 .00 CreATtercCOAVUDIE.. os 5 of sacic cece ec twwes nue 103,173 .08 
Te 3,305,571 .72 WA UR I so 5 ows okie eck 251,729.13 
Book Value of Real Estate.................. 1,969,670 .09 ie 
Gault inter One BORER. 56... xcs os icc s ewes 837,587 .91 TOTAL CePA TEES | o5 oes oars cere $17,311,398 .70 
Net Life Premiums Deferred and in Course of Capital’ Stock (fully paid)... 2. <6 6 cl wore 500,000 .00 
NE eric oe WS as op inks 86.06 6 aN 6 nee 634,973 .05 NN Us Fors eee eee row ees 1,027,260 .04 
Interest Due and Accrued. .................- 459,024 .93 UII WO NGMMIPROE so 5 oo esis os eS we oe oes 252,928.13 
Other Admitted Assets. . . osc ec cceccccccees 74,059 .77 sos ere oe 
Surplus as regards Policyholders.............. 1,780,188 .17 
Total Admitted Assets... 0s... c..55-e $19,091,586 .87 $19,091,586 .87 





TWENTY YEARS’ PROGRESS 


IN FIVE YEAR PERIODS 


HOME OFFICE, LOS ANGELES, CALIFORNIA 


End of Each Admitted Total Income Life Insurance 
‘Fifth Year Assets Premiums and Investment In Force 
MI Lan cic: aia Biase 064-0 4:00: $ 361,973.09 $ 178,441.98 $ 2,997,391.20 
| ES een eee 897,192.51 526,065.43 8,738,603.36 
Re ee rey 112,996.92 1,019,809.75 20,825,256.37 
__ SRS Se »204,651.52 2,018,844.91 48,664,246.00 
Pe aaa 19,091,586.87 5,940,729.27 137,694,833.09 


























“Mr. and Mrs. Jenks play a fine game of bridge, don’t they?’ 
“Yes, and Joe ‘goes game’ every day in business, too, with 
Reliance Life Perfect Protection as ‘trump’.”’ 











A POLICY YOU CAN SELL! 
Our Company offers complete protection 
$5,000 
ALL IN ONE POLICY 


Any mame Geath.....:. 6... 6 cece. vinta nos Qe 


Any accidental death................+... 10,000 
Certain accidental deaths...... eedenses Ae 
Accident Benefits $50 per WEEK. 
for fifty-two weeks. 
$25 per WEEK thereafter 
(non-cancellable) 

Disability Income, Waiver of 
Premiums, etc. 

Also $5,000 “Preferred Risk” Policy—high value— 
low premiums; age 35, $19.91 per $1,000. Endow- 
ment age, 85—Juveniles, age 10 years and upward 

—Monthly Income—Non-medical. 

Insures and assures your client’s future and yours. 
Are you interested in an agency? Our Vice-Pres- 
ident, Eugene E. Reed, will tell you all about it. 
Write him direct—and directly. 


UNITED LIFE 
AND ACCIDENT INSURANCE CO. 
INQUIRE! 


Concord, 
New Hampshire 
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John Hancock’s Agency Meeting 


Boston, Mass., February 16.—At the annual 
agency meeting of the John Hancock Mutual 
Life Insurance Comfpany held last. week, 
President Walton L. Crocker presided and of- 
ficers of the company made addresses. Vice- 
President Elbert H. Brock, referred specifically 
to the high attainments reached by the company 
in passing the million dollar weekly debit mark 
and emphasized the points brought out in Presi- 
dent Crocker’s report in this regard. ‘The com- 
pany has been doing ordinary business,” he said, 
“for sixty-six years but nearly 50 years ago 
established its industrial branch. Its first week 
of business was that of July 5, 1879, when it is- 
sued 107 industrial policies. Its last recorded 
week of 1929 ending January 30, showed an is- 
sue of 39,865 industrial policies, and in addition 
during this last named week, a production of 
more than thirteen millions of ordinary insur- 
ance from its weekly premium agents alone. 
The company at present has 170 agencies 
throughout the country in charge of superintend- 
ents and 5197 weekly premium agents.” 

“In keeping with the general development of 
life insurance companies and life insurance poli- 
cies,” said Vice-President Brock in his report, 
“there has been a marked increase in amount oi 
insurance given for a unit premium. The com- 
pany has not been unmindful of its old policy- 
holders, and as conditions have changed and 
benefits have increased, including larger cash 
values, paid-up values, and extended insurance, 
the company has made all such provisions retro- 
active. These include both disability and double 
indemnity—or accidental death. 

“The company also provides Nursing Service 
for 98 per cent of its industrial policyholders in 
cities where it maintains local offices, and dur- 
ing the year 1928, 443,000 nursing visits were 
made free of cost to the polcyholder. 


“The company has already arranged for the 
establishment in 1929 of nineteen additional of- 
fices and it is probable that more will be in- 
stalled before the end of the year.” 

“Vast insurance interests in this country, 
spreading with intricate ramifications into every 
angle of industrial and social life, are awaken- 
ing to their opportunities for preventing disease 
among the millions of persons insured in their 
companies,” said Miss Sophie C. Nelson, head 
of the Visiting Nurse Service for the John 
Hancock Mutual Life Insurance Company of 
Boston. 

In 1925, the John Hancock Mutual Life, real- 
izing the large part which nursing plays in the 
speedy recovery of the sick, organized the Visit- 
ing Nurse Service for the benefit of its weekly 
premium policyholders. The company began 
this service in its home office city, Boston, 
gradually spreading it until at the present time 
it covers the entire territory of 21 States where 
the company does a weekly premium business 
and is now available to more than 98 per cent 
of the company’s weekly premium policyholders. 

Some idea of the extent of this service, as ap- 
plied to a company of the John Hancock’s pro- 


portions, is indicated by Miss Nelson’s statement 
that in 1928, people to the number of 72,772 
availed themselves of the Nursing Service and 
the company paid for 443,431 visits. This ser- 
vice is rendered by graduate, registered nurses. 


Main OBjEctTivE BepsIpbE NURSING 

“Although the main objective,” said Miss Nel- 
son, “is bedside nursing and the service func- 
tions largely for the acutely ill, its aim is to 
make this a powerful agency in the preventive, 
as well as the curative, aspect of disease- Pol- 
icyholders are required to be under the super- 
vision of physicians, assuring authentic medical 
‘direction to the service. A large number of the 
insured are children. Consequently, the oppor- 
tunity offered to the nurses of doing a good 


constructive piece of health work is an unusual 
one. 

“Twenty-five per cent of the service is ma- 
ternity care. Both actual care of the patient, 
and supervisional health teaching try, through 
the medium of nursing service, to insure better 
and more adequate care to a large percentage 
of the women insured in the company.” 

In addition to its nursing work the John Han- 
cock Life Conservation Service prepares and 
distributes literature on the health questions of 
the day. These pamphlets are prepared with 
the assistance of medical advisers and are dis- 
tributed to policyholders as an addition to the 
nursing effort, to instruct in regard to health 
conditions and prevent the occurrence of dis- 
ease so far as possible. 


Street Accidents in Great Britain 


(From Our London Correspondent) 


HERE has just been issued by the Na- 
T tional Safety First Association (Incor- 

porated) a very informative booklet giv- 
ing some highly interesting statistics relating 
to street accidents in Great Britain, in which 
it is stated that from 1918 until 1928 street ac- 
cidents involving death or personal injury num- 
bered 1,000,000, nearly 40,000 proving fatal. For 
this dire toll of life and limb, errors in judg- 
ment on the part of pedestrians and cyclists as 
well as on the part of motor drivers are, it is 
said, responsible. and about 25 per cent of 
street accidents are to children. Taking 1927 
alone, the casualty list exceeded 150,000, namely, 
persons killed 5329, injured 148,575, the ex- 
pansion being attributable to the larger num- 
ber of (particularly motor) vehicles—over 1,- 
000.000 additional motor vehicles having come 
into use since 1921. It is estimated that at pres- 
ent one in every 20 motor vehicles is each year 
involved in an accident causing personal in- 
jury; and, as some 200,000 motor vehicles are 
added each year to the present total, the grow- 
ing importance of attention being given to acci- 
dent prevention is strongly apparent. 

sased on careful analysis, causes of accidents 
are given as: Defects in roads, 6 per cent; 
vehicular defects, 7 per cent; weather condi- 
tions, 4 per cent; human failure on the part of 
pedestrians, cyclists .and motorists, 83 per cent. 
It is remarked that “if a thorough educative 
campaign were undertaken against that 83 per 
cent of human errors. it follows that, just as 
has been the case with diseases, a great im- 
provement could be effected.” 

The activities of the Association, which are 
directed to lessening this percentage, include: 
(1) the issue of a free copy of a safe-driving 
pamphlet, setting out all the rules and courtesies 
of the road, with each of the two-and-three- 
quarter million motor driving licenses issued 
annually in Great Britain; (2) freedom from 
accidents competition for paid drivers, and 
award of gold and silver medals and certificates ; 
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(3) as regards children and the general public, 
promotion of safety teaching, essay competitions, 
etc., in schools; (4) design and publication of 
posters for displaying on public boardings, and 
in garages, factories, workshops, schools, etc. ; 
(5) making and display of lantern slides and 
films; (6) a continuous propaganda campaign 
conducted through the press, broadcast, and 
otherwise; (7) preparation of books, pamphlets, 
etc., and the holding of conferences for discus- 
sion of means of accident prevention. Other 
items which may be mentioned are the promo- 
tion of a special road-users’ section of the As- 
sociation, which under the title of the “Road 
Fellowship League” links together all motor- 
ists, cyclists, and pedestrians who desire to up- 
hold the courtesies of the road, in accordance 
with a code based on the principal known causes 
of accidents; and also the promotion of local 
“Safety First” Councils or Committees to 
further the objects of the Association, and to 
deal with local safety matters, more particu- 
larly safety instruction for the young. The pro- 
gram is thus a full one. 

As showing the practical utility of this partic- 
ular national campaign—which was inaugurated 
towards the close of 1925—it is recorded that 
according to the (government) home’ office re- 
turns since the war, the percentage increase in 
the number of street accidents, as compared 
with the previous year was, taking the seven 
years 1919 to 19265: 


Percentage Percentage 

of Increase of Increase 
1) eee 36 SOs i wee seston 18 
BONN SG. os 4 ova ord ht 14 UME wd ttwelts akon 18 
See Raciad cakencwee 10 1h» reer tay | 18 
Waiheke mae 12 


whereas in each of the years 1926 and 1927 
the percentage of increase was 8. 

It is sufficiently clear from the above that 
the efforts of the Association are proving both 
beneficial and effective. One other instance in 
this connection may be given. Local councils 
of the Association have organized annual safety 
first essay competitions in London schools since 
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1918, and in 1928 over 180,000 children wrote 
essays. It is submitted in support of the value 
of this teaching that (writes the London and 
Home Counties Traffic Advisory Committee's 
Report on street accidents in Greater London) 
street mortality in the Metropolis within the 
last ten years, which as regards adults has more 
than doubled, has in the case of children de- 
creased. 


Systematic Collections 

The smart agent starts early Monday morn- 
ing and covers just as much ground as possible 
by the middle of the day. He does the same 
thing on Tuesday morning and usually he has 
his whole debit collected before noon on Wed- 
nesday, yet has had some time for writing new 
business. That gives him Thursday and Fri- 
day for straight canvassing and canvassing for 
ordinary. It all depends upon getting an early 
start! And keeping at it systematically— 
lonial News. 


The Petersburg Mine and Other Letters 

“The Petersburg Mine and Other Letters,” 
by H. B. Folk, is an entertaining volume re- 
cently published. Mr. Folk is the secretary 
and treasurer of the Life and Casualty Insur- 
ance Company of Tennessee. The book con- 
sists of letters written by the author to the 
field force of his company. They accompanied 
bulletins setting forth the relative standing of 
the managers, superintendent and agents. As 
Mr. Folk says in a foreward, the bronzed man 
in the rural field toiling in the sun, his dreams, 
his aspirations, the poetry of his surroundings, 
have often been written. But, he says, there 
is another field where other men work—the 
insurance field. “What poetry can there be in 
these men, asks the scoffers. But they, too, 
dream their dreams under the inspiration of 
their work.” 


Five Points to Remember 

Ordinary lapses will diminish when ordinary 
collections are systematically taken care of, and 
not before. 

* Ordinary collections should be assigned to the 
assistant or agent before the due date and a 
reminder call made at that time. If the pre- 
mium is not collected then, arrangements 
should be made as to when it may be collected. 

If the agent fails to collect, the assistant 
should call, and if he fails, the superintendent 
should try to save the business. 

The company agrees to give the policyholders 
service and they are entitled té it. 

The company pays for the business and has 
a right to expect that its field men will make 
every effort to keep this company’s business on 
this company’s books.—IVestern and Southern 
Field News. 


Eureka Maryland’s Successiul Campaign 

3ALTIMORE, Mp, February 18.—Very good 
results are reported by officials of the Eureka- 
Maryland Assurance Corporation of the “Pep- 
Up Week” campaign with a total volume of 
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$2,421,000 being written, of which the ordinary 
department wrote $1,272,000; northern district, 
$807,000; southern district, $300,000, and home 
office, $42,000. 

With an average of $17,700 per man Brat- 
tock, Penna., lead all the other agencies, while 
Pittston, Penna., agency, which has only been 
opened a little over a month, wrote $70,000 or 
an average of $17,500 per man. 

Extraordinary good records were also made 
by Wilkes-Barre, Pittsburgh 
branches, it was reported. 


Hazelton and 


Up Against It 


The above is the title of a leaflet we sell that 

















Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
ncludes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 








This is the easiest selling life insurance 
offered anywhere, and affords exceptional 
opportunities for wide-awake agents. 


Write for territory to 
Agency Superintendent 


Illinois Bankers Life Association 


Monmouth, Illinois 

















is worth keeping on hand for your special 
It will talk when you cannot get an 
Send for sample. 


cases. 
audience. 





Wanted 


STATE SUPERVISORS — One 
each for Indiana and _ Illinois. 
Must have wide experience in the 
Health and Accident Insurance 
field, ability as personal producer 
and appointing and working with 
new Agents. Full line Disability 
Policies featuring “Gold Seal” 
Non-cancellable. 

Salary and Bonus to the right 


man, 
Write 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Authorized Capital, $1,000,000 








FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
‘of the Company everywhere. 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 

















rights. 


such an agency. 


Scranton- Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
Address 














Exclusive, care of THE SPECTATOR 





42 





special 
get an 











